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LEGISLATORS TOLD 
MARINE TROUBLES 


Underwriters Make Suggestions 
Foreign Competition, Taxation 
and Hull Business 





on 





WOULD ABOLISH PREMIUM TAX 





Development Hampered By Fire Insur- 
ance Laws; Standardization 
Proposed 


Having asked the marine insurance 
underwriters for recommendations on 
the conduct of the business, the con- 
gressional committee investigating this 
subject in Washington, has received 
the following report from the committee 
ehosen by the underwriters: 

“The Association of Marine Under- 
writers of the United States in re- 
sponse to the request of this commit- 
tee, conveyed by Mr. Hedge, has given 
the question of suggested legislation 
whereby the position of the marine in- 
surance market may be strengthened, 
their most careful consideration. 

“1, It must be borne in mind that 
the American Marine Insurance facili- 
ties have just undergone a large ex- 
pansion so that they are now approxi- 
mately adequate to take care of the 
American shipowner and the American 
merchant. Its growth has been steady 
during the past decade but, of course, 
nas been considerably accelerated by 
the increased volume of foreign trade 
during recent years. This increase has 


accrued to the American Marine In- 
surance market in spite of its disa- 


bilities. The disabilities under which 
the American Marine Insurance com- 
vanies have suffered in the past have 
been: 

“2. The absence of any considerable 
volume of American huil insurance due 
to the fact that few vessels registered 
under the American flag have been en- 
gaged in worl! wide commerce. 

“3. They have to compete with the 
inarine insurance markets of the world, 
and their princinal cornpetitors are 
those whose governments impose a 
minimum of restrictive legisiation and 
taxation. 

“Taxotion: They, together with the 
agencies of foreign companies regu- 
larly entered in the United States, pay 
faxes on premium income in the United 
States, whereas their aforesaid com- 
petitors in foreign countries are taxed 
on net profits. 

“Example: As an illustration, a hull 
insured for $100,000 at 5 per cent in 


(Continued on page 20) 



































Organized 1853 Cash Capital $6,000,000 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


Service to Policyholders and to Agents Unexcelled 


FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, 
Registered Mail, Rents, Rental Value, Riot and Civil Com- 
motion, Sprinkler Leakage, Tourists’ Baggage, Use and 
Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 























Independence Square PHILADELPHIA 
BRANCH OFFICE, 76 William St., 
C. F. SHALLCROSS, President 


N. Y. CITY 





Writes all customary forms of Fire Insurance 





Born under the shadow of Jndependence Hall, its office has 
been on the same site for 93 years, during which time it 
has steadfastly upheld the traditions inseparably 
associated with its birthplace. 











The Pennsylvania Fire emene€e, | 














SPRINGFIELD 


Fire & Marinelnsurance Co. 


Cash Capital $2,500,000.00 


HE SPRINGFIELD for two-thirds of a century has 

! transacted business solely under its own corporate 
name, without annexes, underwriting agencies or 
subsidiary companies. An agent of the SPRINGFIELD is 
not a half. a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided repre- 
sentative of an undivided and independent company. The 
SPRINGFIELD stands today pre-eminent among American 
fire insurance companies. | 


SPRINGFIELD MASSACHUSETTS 








EXPERTS TO MAKE 
STUDY OF INFLUENZA 


Metropolitan Life Appoints Commis- 
sion Composed of Prominent Bac- 
teriologists to Get Preventive 








THAT COMPANY’S EXPERIENCE 





Claims Paid Amount to $27,600,000— 
Affects Death Rate in Other 
Diseases 





The Metropvlitan Life has under 
vaken a systematic and thorough study 
of influenza and has appointed a com- 
mission among the members of which 
are three of the most prominent ex- 
perts in the country in this line of med- 
ical research. The commission is com- 
posed of: 

M. J. Rosenau, M. D., professor of 
preventive medicine, Harvard Medical 
School; G. W. McCoy, M. D., director 
The Hygienic Laboratory, United 
States Public Health Service, Washing- 
ton, D. C.; William H. Park, M. D., di- 
rector, Research Laboratories, Depart- 
ment of Health, New York City; A. 8. 
Knight, M. D., :nedical director, Metro- 
polilan Life Insurance Company, New 
York; Lee K. Frankel, Ph. D., third 
vice-president Metropolitan Life Insur- 
unce Company, New York. 

The Metropolitan states that it is the 
‘mpression of those competent to judge 
that a recurrence of the influenza epi- 
demic is not at all improbable during 
the coming winter and the appoint- 
inent of the commission and the financ- 
ing of the investigation >by the company 
is an attempt to be prepared to study 
the incidence and history of the dis- 
ease and by experimentation to find a 
means of checking it. 

The company is conducting at Fram- 
ingham, Mass., a systematic follow up 
of influenza cases. The results to date 
show quite clearly that there is a 
larger percentage of heart affections, 
respiratory troubles, etc., than existed 
among the Framingham population two 
years ago, when systematic medical ex- 
amination of a large portion of the pop- 
ulation was made. The Metropolitan's 
experience in the United States and 
Canada between October 1, 1918, to 
June 30, 1919, shows the following: 
Total Company Experience in United 

States and Canada 

Number of claims paid—influenza 
und pneumonia, 120,204; amount of 
volicy claims, $27,604,475; actual num- 
ber of influenza and pneumonia deaths 
“orresponding to above number of 
claims, 83,517; number of such deatias 
‘n excess of number to be expected 

(Continued on page 2) 
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Government Protects 
Commercial Policies 





WOULD BENEFIT SERVICE MEN 





Guarantee Premium Through Bonds 
Issued By United States Treasury 
to Respective Insurers 





The Bureau of War Risk Insurance 
to date has protected by guarantee of 
premium 7,739 insurance policies held 
by service men in commercial com- 
panies. The face value of these poli- 
cies totals $12,511,456.29, and the an- 
nual premiums $361,956.82. The 7,739 
policies now protected are held in 152 
commercial companies and fraternal 
organizations. 

This protection of insurance policies 
not only brings forward one of the 
many and iittle known avenues 
through which the Bureau directly 
aided service men, but it proves con- 
clusively that there is no element of 
competition between government in- 
surance and commercia! insurance. On 
the other hand, the commercial com- 
panies have been most hearty in their 
support of government insurance and 
are aiding in every way the campaign 
to keep active the forty billion dollars’ 
worth of War Risk Insurance now held 
by service men. All of the old line 
insurance companies not only have en- 
dorsed government insurance but their 
agents have been instructed to urge 
its retention by former service men. 

The insurance companies and asso- 
ciations coming under the benefits of 
ithe Soldiers and Sailors Civil Relief 
Act are ‘hose which are required by 
Jaw to maintain a reserve, or which 
if not so required, have made provision 
for the collection from all of its in- 
sured of a premium to cover the special 
war risk of those of its insured per- 
sons who are in the military service. 

The policies protected are those is- 
sued on the lives of persons in the 
military service of the United States 
and on which at least one premium had 
heen paid prior to September 1, 1917. 

This protection consists of a guar- 
untee in the form of bonds issued by 
the United States Treasury to the re- 
spective insurers for such of their pol- 
icies as have been approved for the 
venefits of the Act, when the premiums 
on such policies have not been paid 
by the insured or some one in his be- 
half within the grace period allowed 
in the contract, and the policy would 
otherwise lapse. 

In the final settlement of these pro- 
tected policies the insured will be re- 
quired to pay a sum equivalent to the 
premiums guaranteed by the govern- 
men‘, this payment to be made within 
the year following discharge or fol- 
lowing the declaration of peace. In 
ease of the failure to make these pre- 
mium payments the policy will lapse 
und the government will make payment 
to the insurance companies of ‘he to- 
tal premiums guaranteed under the 
provision of the act. 


Experts to Mak 
Study of Influenza 
(Continued from page 1) 


under usual mortality conditions, ap- 
proximately, 68,000; amount of policy 
claims from influenza and pneumonia 
in excess of amount expected, approxi- 
imately, $24,000,000; increase in death 
‘ate from other diseases, due mostly 
to epidemic conditions during last 
quarter of 1918: 


Tuberculosis «.....ce0<. 16% 

Heart disease ......... 21% 

Diseases associated with 
P| 300% 


Total number of deaths from influen- 
za and pneumonia among general pop- 
ulation of United States and Canada is 
yore than 600,000. 
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REAL BIG MEN 


in life insurance give unqualified endorse- 
ment to The Eastern Underwriter’s 


Gold Book of 


Life Insurance Selling 
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A national, annual institution that has de- 
veloped many men beyond the mediocre. 


Did you get yours? Send fifty cents or 
write for table of contents. 


PRICES: 
Single Copies, 50 Cents, 
2 to 1000 Copies, 25 Cents Each 
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' The Guardian Life Insurance 
Company of America 


Established 1860 under the Laws of The State of New York 





New Insurance Paid For in 1918............ $24,657,927.00 
Total Insurance in force, January 1, 1919.... 179,410,731.00 
. 56,111,806.00 
4,999,205.00 


ee ee ee eT 


Assets .... 
Surplus assigned and unassigned............ 


New issues in 1919 being paid for at the rate of 
over $35,000,000.00 annually. 











For information concerning a direct agency connection, address 


T. LOUIS HANSEN 


Vice-President and Agency Manager, 


50 Union Square, New York City 




















Closing Events of 
Am. Life Convention 


TO GET TOGETHER ON RESERVES 








Agents’ License Laws and Taxation 
Discussed—Meet Next in Kansas 
City—New Officers 





The closing session of the American 
rife Convention was devoted to con 
sideration of resolutions and commit- 
iee reports. 

The medical inspection bureau was 
highly commended. In the report of 
the Committee on State Supervision, 
Chairman Hamilton stated that the 
ruling of the Kansas department that 
only residents could be licensed in that 
state, is not legal. Supplementing 
this is the official announcement of 
the Iowa commissioners rescinding 
the former ruling and setting out that 
the Iowa law does aot require that a 
life agent must be a resident of Iowa 
in order to get a license in that state. 
The report said that outside of Kansas 
the relationship between life companies 
and insurance departments is most cor- 
dial. 

Representatives of insurance depart- 
:nents present included Commissioners 
Whitman of Wisconsin, Savage of 
lowa, W. D. Young and Jno. E. Hart 
of Nebraska, Claim Adjuster Edward 
KE. Brookins of Kansas and Deputy 
Fred C. Mueller of So. Dakota. 

Kansas City was unanimously chosen 
for place of holding the next annual 
meeting. 

Sidney A. Foster, of the Royal Union 
Mutual Life, presented a_ resolution 
protesting against onerous taxation of 
life companies by national and state 
zovernments. He made an exhaustive 
argument touching every conceivable 
angle of the subject. It was referred 
to the executive committee for action. 

The paper of Minor Morton on flans 
for an institutional educational cam- 
paign was referred to the executive 
committee with power to canvass fully 
the whole subject and act. 

The preliminary term subject which 
took so prominent a place in the papers 
and deliberations of the convention 
was considered in executive session. By 
the action taken the suggestion made 
by Vice-President Rhodes of the Mw 
‘ual Benefit that a conference be ar- 
ranged between the American Life 
Convention, the Association of Life 
Insurance Presidents and the National 
Convention of Insurance Commission- 
ers, was agreed to and such a confer- 
ence will be a development of the 
near future looking to a complete anal- 
vsis and possible revision of the prin- 
ciple of the preliminary term valua- 
tion, seeking uniformity and stability. 

H. W. Johnson, president Central 
Life, Ottawa, llls., was elected presi- 
dent of the Convention. 

Three new members of the executive 
committee to take the places of Messrs. 
Coffin, Randall, and Johnson, who re- 
tire, were chosen as follows: E. S. 
Simmons, Pan-American Life, N. 0O.; 
Guilford A. Deitch, Reserve Loan Life. 
Indianapolis; Lee Dougherty, Guaran- 
iee Life of Davenport, Iowa. 

The banquet Thursday night was a 
big success, prominent among. the 
speakers being all the regular war 
horses of the organizations and Vice- 
President Edward D. Duffield of The 
Prudential and Vice-President Robert 
Lynn Cox of t!:e Metropolitan. 

Henry G. Tyrrell of the Northwestern 
Mutual Life paid tribute to the organ- 
ization as a real fraternity for con- 
certed helpful organization work, tell- 
ing some tactful stories and leaving 
the crowd in a good humor. 





SOCIETIES MERGED 
Justice Adolph J. Rodenbeck has 
given approval to contract made by Su- 
perintendent of Insurance Phillips, of 
New York, merging the National Serv 
ice Life Society of Rochester, with the 
American Life Society of New York. 
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18-Story Annex 
of Metropolitan Life 


GROUND BROKEN THIS 





WEEK 





Will Have Auditorium for Company 


Conventions; Formerly Dr. 
Parkhurst’s Church 


Ground was broken last week for the 
new eighteen-story building to cost 
about $1,000,000 that is to replace the 
Madison Square Presbyterian Church, 
widely known as the “Parkhurst” 
Church, on the northeast corner of Mad- 
ison Avenue and Twenty-fourth Street. 

The structure. which is being built by 
the Metropolitan Life Insurance Com- 
pany as an annex to its main building, 
occupying the adjoining block to tae 
south, will extend from Madison Ave- 
nue along the north side of Twenty- 
iourth Street to the old annex and the 
two buildings will form one building 
Known simply as “The Annex,” 225 feet 
long. 75 feet wide, with basement and 
sub-basement below the street level and 
sixteen stories, and, in part, eighteen 
stories above the street. It will be built 
of South Dover (N. Y.) marble, Renais- 
sance in style of design harmonizing 
with the present buildings and con- 
nected with the home office building by 
a bridge at the lunch room level, 143 
feet above the street pavement. 

The original church stood on the site 
of the present Metropolitan Tower. 
About fifteen years ago Vice-President 
Ecker of the Metropolitan Life induced 
the trustees of the church to dispose 
of the site, and made it advantageous 
for them to buy the opposite corner 
from the company. The erection of the 
church and the tower followed. 

The new church, of brick and terra 
cotta, Renaissance in style, with a 
dome, was designed by McKim, Mead 
& White in a manner which made it 
distinguished even though it stood be- 
side the forty-eight story Metropolitan 
Tower. This church was accounted by 
critics one of New York’s notable works 
of architecture, and a masterpiece 
among the designs of Stanford White. 

Recently the Metropolitan Life Com- 
pany repurchased, after a lapse of about 
fifteen years, the property it had sold 
to the trustees of the church and the 
edifice. 

The new annex is planned as an ex- 
tension of office space for the comnany. 
which is rapidly outgrowing the home 
office building. The basement ard sub- 
basement which occupy the full area of 
the property and extend under the side- 
walks will be available for storage pur- 
poses. 

The ground story will be an auditor- 
ium to be used instead of the old az- 
sembly hall for conventions and other 
getherings of employes of the company. 

Entrances and exits of the auditor- 
ium extend across the Madison Avenue 
front. The seating capacity will be 
3,100, and provision is made for mov- 
ing pictures, a spacious platform, and 
retiring rooms for speakers and audi- 
ence. 

These stories will be largely clear 
unsubdivided office space, with toilet 
rooms for both sexes in every story. 
The twelfth story will be a lunch room 
arranged for cafeteria service. This 
story will be connected by bridge 
across Twenty-fourth Street with the 
eleventh story lunch room of the home 
office, and will secure its supplies from 
the main kitchen by that route. 

A double tunnel beneath Twenty- 
fourth Street was built several years 
ago, and through this will be carried 
pneumatic tubes and feeder lines for 
steam. water and electricity from the 
central power plant in the home office 
huilding. 





Gordon Thompson, one of the execu- 
tives of the West Coast-San Francisco 
Life, is back from England. After en- 
listing in the British army as a private 
he won a commission under fire. More- 
Over, he was awarded the War Service 
Medal and the Victory Medal. 


General Agents Meet 
In Philadelphia 


HAVE AN INTERESTING PROGRAM 








Provident Life & Trust Field Men 
Have Three Day Session 
At Home Office 





General agents arriving from all sec- 
tions of the country to attend the an- 
nual convention imparted an unusually 
animated aspect to the home office of 
the Provident Life and Trust Company 
this week. The large attendance atthe 
meetings and the close interest mani- 
fested in the addresses and discussions 
bespeak the loyalty and zeal of the com- 
pany’s field staff. 

The order of business, 
speakers follows: 

Thursday, October 2, Morning 

Welcome, President A. S. Wing. Re- 
sponse, Paul W. Schwenck, general ag- 
ent, Greensboro, N. C. Afternoon: 
Report from Wide Field, T. R. Hill, su- 
perintendent of agents. The Outlook, 
Nathaniel Reese, general agent; Detroit, 
Mich. Provident Notes. W. S. Ash- 
brook, agency secretary. Leaflet, F. J. 
MacBush, Jr. 

Friday, October 3, Mornirg 

Agents, Graham C. Wells, general ag- 
ent, Pittsburgh, Pa. Selection of Men, 
Harry Weeks, assistant to General Ag- 


topics and 


ent Wells. How to Make Efficient Ag- 
ents We Already Have, A. Rushton 
Allen, general agent, Cleveland, O. 
Gleanings from National Convention, 
William Patison, general agent, Seattle, 
Wash. Afternoon: Monthly Income 


Insurance, Vice-President M. A. Linton. 
Problems of City Agency, R. H. Walker, 
general agent, Baltimore, Md. How to 
Develop Part Time into Whole Time 
Agents, S. P. Ellis, Cincinnati, O. 
Snappy Closing Arguments, H. G. 
Lander, general agent, Knoxville, Tenn. 
Saturday, October 4, Morning 
Prospective in Agency Work, H. B. 


State Mutual General 
Agents Hold Meeting 


SPEND TWO DAYS AT WORCESTER 








President Wright Announces Revision 
of Company’s Disability Clause— 
To Add Liberal Features 





The Fifteenth Convention of the 
State Mutual General Agents’ Associa- 
tion was held at the Home Office of the 
Company on September 24 and 25. From 
every standpoint it was the best conven- 
tion ever held; a larger number of gen- 
eral agents were in at‘endance; the ad- 
dresses, papers and general discussions 
were more helpful. It was primarily a 
business convention. 

President Wright opened the _ pro- 
ceedings by welcoming the general ag- 
ents on the morning of September 24 at 
their first business session. He spoke 
in glowing words of the results that had 
been attained, and complimented the 
agents on their excellent work. In 
volume of business written, paid for, 
net gain of insurance in force, the first 


eight months of 1919 surpassed any 
twelve months in the history of the 
company. The cash surrender values 


paid to September lst were materially 
less than during the same period of 
last year. Policy loans are smaller, and 
the elapsed business is very much 
smaller than over the same period of 
last year. 

During the course of President 
Wright’s address he announced that the 
present disability clause of the company 


Heylman. 
Agency Meetings, S. G. Loudon, general 
agent, Harrisburg, Pa. How to Write 
$1,000,000 Personal Business in a Year, 
O. B. McLean, Norfolk, Va., and R. W. 
Deaver, Wichita, Kan., general agents. 
Concentrating a Scattered Territory, 
C. A. Eyre, general agent, Omaha, Neb. 








vidual. 


operation. 











CO-OPERATION 


HREE-FOURTHS of 

our new paid premi- 
ums during the first half 
of 1919 were personally 
| produced by a group of 
| one hundred and eighty- 
| three Phoenix Mutual rep- 
resentatives. The new pre- 
miums of this group total- 
ed $591,598.93, which is 
} an average for the half year 
| of $3,232.78 for each indi- 


It is to full-time repre- 
| sentatives of this type that 
we are extending our effec- 
tive plans of agency co- 


Phoenix Mutual Life Insurance Company 
of Hartford, Conn. 


JOHN M. HOLCOMBE, President 





No. 19 














How to Maintain Interest in 


was being revised, and the new revision 
contemplated more liberal features— 
among them were the waiver of prem- 
iums in the event of total disability, 
payment of disability benefits monthly, 
and in the event of death the instal- 
ments paid would not be deducted from 
the face of the policy—in other words, 
the amount of the policy in addition to 
the instalments would be paid. 

D. W. Carter, Secretary of the Com- 
pany, gave a most instructive talk in 
regard to the present economic situa- 
tion and suggestions relative to the fur- 
ther development of the insurance busi- 
ness. 

C. R. Fitzgerald, actuary, read a paper 
on the effects of alcoholic beverages 
upon the longevity of life. 

Chandler Bullock, general counsel, 
discussed Life Insurance and Taxation. 

Stephen Ireland, superintendent of 
agencies, reviewed the work accom- 
plished by the Company during the past 
year and a half, and outlined plans for 
the development and organization of 
the company’s agencies along lines that 
have been pursued during the past few 
years. Every general agency was given 
a quota at the beginning of 1919 for the 
current year. Practically every agency 
had obtained its quota up to October 1, 
and a large number have already se- 
cured their quota for the entire year. 

The afternoon session was occupied 
by Clinton A. Ferguson, general agent 
in Boston, one of the largest personal 
writers of the company, giving a paper 
on “Personal Production,” Robert L. 
Jones, general agent, in New York, giv- 
ing the general agents good advice in 
regard to the securing and controlling 
of brokerage business, and F. W. Burr, 
the Company’s' general agent for 
Georgia, at Atlanta, addressing the con- 
vention on “Organization—Local and 
State,” Mr. Burr having been very suc- 
cessful in organizing and developing the 
State of Georgia. Open discussions on 
each subject followed the addresses. 

The new officers elected for the ensu- 
ing year are: President, S. L. Calhoun, 
Memphis, Tenn.; vice-president, S. W. 
Sparger, Durham, N. C.; secretary and 
treasurer, Frank A. Johnston, Pitts- 
burgh, Pa.; executive committee, E. H. 
Carmack, Chicago, Ill.; Robert C. Ander- 
son, New York, N. Y.; George H. Collett, 
Providence, R. I.; Charles R. Gantz, 
Raltimore, Md.; 8. W. Sparger, Durham, 
N.C. 

Thursday, September 25, the general 
agents gathered at the Home Office in 
the morning for conferences and dis- 
cussions with the officers and depart- 
ment heads. 

A New England clambake was served 
in the evening. This was a great nov- 
elty to the majority of the general ag- 
ents who had never seen a genuine New 
England clambake before. It was ac- 
knowledged by everyone present that 
from every angle the fifteenth conven- 
tion was the greatest in the history of 
the General Agents’ Association. 


Lieutenant Colonel James L. Howard, 
who is secretary of the Travelers, Hart- 
ford, attended a dinner in New York 
siven to commemorate the military ac- 
tion at Marcheville, France, in which 
Hartford officers of the Twenty-sixth 
Division had a particular part: On 
September 12 and 13, 1918, the division 
played its full part in the pinching off 
of the St. Mihiel salient, Colonel “Hik- 
ing Hi” Bearss leading the 102nd In- 
fantry in the famed night march into 
Vigneulles, which went into the division 
annals as one of the most picturesque 
events in the unit's history. Elated over 
the pinching, Pershing sent his pinch- 
nitters down the bank of the Meuse 
ond toward Verdun. “Everybody was 
trying to make himself believe,” says 
Colonel Howard, “that Colonel Bearss 
would find a way out and the confidence 
was entirely justified. After an hour 
we were all able to crawl back to one 
side and one by one roll through a 
brook, sneak back and join the sup- 
porting battalion. I said all. It was not 
Out of sixteen, five had been 
the head, all instantly 


quite so. 
hot through 
killed.” 
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Wedding Allowance 
For Its Employes 


PART OF CONTINENTAL’S PLAN 








Disability Life and Retirement Includ- 
ed in Insurance System for 
Workers 





This is a synopsis of the plan adopted 
hy the Continental Casualty and Conti- 
nental Assurance, Chicago, for a disabil- 
ity benefit, life insurance and a retire- 
ment fund for its employes. 

It covers all employes paid entirely 
by salary as distinguished from com- 
mission and who are paid direct by the 
Continental as distinguished from those 
empioyed and paid by the Continental’s 
agents. 

The employes are eligible to receive 
penefits after being in the service of 
the Continental at least thirty days. 

Classification of Employes 

Employes are divided into four 
classes: 

Ciass A. Less than one year’s service. 

Class B. More than one year’s serv- 
ice and less than five. 

Class C. More than five years’ service 
and less than ten. 

Class D. More than ten years’ service. 

Service in constituent companies to 
be regarded as service for the Conti- 
nental. Fractions of a year to be ignored. 
Absence by reason of military or naval 
eervice to be computcd as time in 
service. 

Benefits 

Ciass A. Funeral benefit $150, dis- 
ability benefit of full wages for one 
month and half wages for two months. 

Class B. Funeral benefit $150, dis- 
ability benefit of full wages for three 
months and half wages for six months; 
‘fe insurance of one year’s salary, not 
more than $2,500 or less than $500 

Class C. Funeral benefit of $150, dis- 
ability benefit full wages for six 
months, half wages for six months and 
disability pension thereafter; life insur- 
ance of one year’s salary, not more thaa 
$2,500 nor less than $500; wedding al- 
lowance to female employes. 

Class D. Same as class C with the 
addition of two features: Retirement 
pension. Life insurance pension to a 
surviving wife equal to half the retire- 
ment pension. 

Definition and Amount of Benefits 

Funeral benefit. Designed to secure 
to every employe funeral expenses pay- 
able in such manner as the board of 
benefit disbursements may se= fit. 

Disability benefit. Payable in event 
an employe is prevented by physical 
disability from performing the duties 
of his occupation, limit for which pay- 
able fixed by the classification of the 
employe at the time the disability 
commences; payable in semi-monthly 
installments. 

Disability pension. Payable only to 
employes in Class C or D; commences 
at expiration of ordinary disability 
benefit and continues as long as the 
employe is disabled. The amount is 
to be determined in the same manner 
as retirement pension and as of the 
cate the disability commenced. 

Life insurance. A year’s salary, not 
more than $2,500 nor less than $500, 
is to be paid in twenty-four monthly 
installments as the employe may hi-» 
rreviously designated. 

Life insurance pension. Is one-half 
the retirement pension but not to ex- 
ceed $100 per month. It commences at 
the twenty-fifth month after the death 
of the employe and continues until the 
widow's death or remarriage. 

Retirement Pension. 

A male employe reaching the age of 
60 or having been in the service for 
40 years or a female employe reach- 
‘ng the age of 50 or having been in 
the service for 30 years shall be elig- 
‘ble for retirement. At any time there- 
after, but not necessarily at once, re- 
‘irement shall take place at either the 
option of the employe or of the com- 
pany. Retired employes not required 


to render further service to the Conti- 
nental but may engage in any busi- 
ness not deemed by the Continental to 
be adverse to its interest. 

Wedding allowance. $20 for each 
vear of service to any female employe 
who leaves the service of the Conti- 
nental for the purpose of marriage and 
who does marry within 90 days there- 
after. 


ANSWERS TAX QUERY 





Question About a Joint Life Policy; 
Opinion of An Actuary 
Given 





The Eastern Underwriter has been 
asked the following question: 

June 14, 1918, officers of the Blank 
Corporation were issued a joint O. L. 
Policy for $5,000 each. In December, 
1918, one of the officers died imd my 
company paid in December $10,000 to 
the corporation beneficiary as named 
in both policies. 

The corporation has paid federal 
government tax on the $10,000 received 
but cannot believe that they should be 
so taxed. 

Will you please write me whether 
that fund is taxable in any way. One 
premium was paid by the corporation 
of $381.50 

A well known insurance actuary an- 
swers as follows: 

“The amount of insurance payable 
in this case was, I take it, $10,000 and 
the premium paid $381.50. The differ- 
ence between the amount received and 
the amount paid for the insurance was 


$9,619.50. This amount is required by 


the government to be included in the 
corporation’s income tax return for 
both the regular income tax and ‘he 
excess profits tax. Unfortunately, this 
policy became payable at a time when 
the tax was at its maximum so that 
very little of the’ proceeds remained 
with the company. On the other hand, 
the net receipt is considerably more 
than the premiums paid, so that there 
is no real loss to the corporation. It 
would have been much better had the 
policy been payable to individual ben- 
eficiaries. In other words, if the joint 
life policy had been made payable to 
the survivor, it would have escaped in- 
come and other tixation except the 
federal inheritance tax.” 








Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST -LARGEST STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITIONS ON DECEMBER 31, 1918 


ROMO . cccccccccceseccscccscncocsvecssooses CAD) Kédveadddeedcncencosesederececeene $18,362,862.75 
OO Rae Pore ee eT MTT TTT TTT TTT TTT TTT TTT TTT TTT CT Te 6,626,824.78 
Capital and Surplus ........ssccccsocccecccceccccccccsccsccsssssssccesssesseses 1,736,037.97 
INR. A OIE 91 od sanintineenadeeeedablpedenanvedarsebesseeeeeneneremsas 149,170,320.00 
POS Gb FUIOD ocenadcnnsentees cccégsesnstsenccessiscossecccsaces 2,376,218.75 
Total Payments to Policyholders since Organization ........+.ssseeeeees 21,988,83¢ 33 


JOHN G. WALKER, President. 














Mr. Successful Life Insurance Agent: 
Do you want to secure a General Agency 
for yourself? If so, read this, it is 


WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company guarantees: 

FIRST, that in case of death from any cause, $5,000, the face of the Policy will 
be paid 

SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 

THIRD. that in case of death from certain SPECIFIED accident, $15,000, 
or THREE TIMES the face of the spore fe will be paid. 

FOURTH, that in the case of total disability as a result of accidental injury, the 
Company will pay direct to the insured at the rate of $50 PER WEEK during such 
disability, but not to exceed 52 weeks, after which the weekly indemnity will be at 
the rate of $25 PER WEEK throughout the period of disability. Can insurance do 
MORE? And WHY should any man be satisfied with a policy that would do less? 


Annual Premium, Ordinary Life, at Age 35......sccesseseseereeeeees $128.05 
Twenty Payment .Life, at Age rac ctbbiicnaunacemonsannsadied 167.10 
Twenty Year Endowment, at Age 35....-csccececerseceseeeecceeences 235.10 


General Agents wanted in the following States: Soenerenin, Delaware, Kan- 
sas, Michigan, Ohio and the District of Columbia. 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 

















Southwestern Life Insurance Co. 


Home Office, DALLAS, TEXAS 














at any time in our history. 


in force over $150,000,000. 





19,712 LEADS 


were distributed among Fidelity field men in 1918—the result of 
our direct mail advertising. This is agency co-operation on a 
vast scale and explains why we are writing more business than 


The Fidelity operates in 40 states. Full level net premium 
reserve basis. Faithfully serving insurers since 1878. Insurance 


A Few Agency Openings for the Right Men 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 





GREATEST 











Great Southern Life Insurance Company 


HOUSTON, TEXAS 






*AMARILO 


THE = atias. \isannanae 
BIG) Flwonth? 
TEXAS GREAT SOUTHERN 


SAN AWNTONIOe 
*DELRIL conan 


For Agency Contracts address 


O. S. CARLTON 


ILLINOIS 


COM PANY 


PRESIDENT 


WANTS GOOD MEN 
AND 








>WILL PAY THEM WELL 
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Guardian Life 
Growing Fast 
LARGE 


HAS MANY AGENCIES 





Second Annual Convention in Atlantic 
City Develops Many Useful 
Hints to Producers 


The second Annual Convention of 
Guardian Life of America Fieldmen 
was held at Hotel Traymore, Atlantic 
City, September 24, 25 and 26, with 170 
persons in attendance. 

The convention, which was called to 
order by Henry W. Gennerich of New 
York, retiring President of the Leaders’ 
Club, was opened by the singing of Am- 
erica after which the address of wel- 
come was delivered by President. Hu- 
bert Cillis under whose administration 
the Company has made the most re- 
markable progress in its history. The 
response was made by J. F. Treat, 
Manager at Fargo, North Dakota. 

T. Louis Hansen, vice-president and 
agency manager, in reviewing the pro- 
gress of the Company, called attention 
to the following figures covering five 
year periods, which show in a striking 
way the rapid strides which have been 
made since 1909: 


Agencies producing 1909 1914 1919 
$200,000 and over...7 18 47 
300,000 “ wee 10 38 
400,000 “ ae 6 29 
500,000 “ eal 1 23 
900,000 “ = Se 1 13 
1,000,000 * me ae 1 2 
1,500,000 “ ee 0 4 
2,000,000 “ e lee 0 2 
3,000,000 * - see 0 2 
3,500,000 “ * pee 0 1 


In referring to the growth of the Com- 
pany, Mr. Hansen said in part: 

“Tl wonder if anyone here realizes to 
what extent the Company we represent 
is a young, virile Company although 
now in its sixtieth year. 

“On January 1, 1920 it is expected 
that we shall have $150,000,000 of bus- 
iness in force in the United States, of 
which amount only $30,000,000 was on 
the books of the Company on January 
1, 1910, so that four-fifths of our domes- 
tic business is today less than ten 
years old. This great infusion of new 
blood has in it a promise of vigorous 
life and potential strength that makes 
the realization of not only a Greater 
Guardian but a Great Guardian a cer- 
tainty.” 

E. H. Houghton Talks 

It is especially interesting to note 
that of the $30,000,000 of business paid 
for during the Club Year which closed 
on July 31, last, $27,000,000 was paid 
for by agencies represented in the mem- 
bership of the Leaders’ Club. It is ex- 
pected that more than $36,000,000 will 
be paid for in 1919. 

“Systematic Planning of the Agent’s 
Work” was the first subject discussed 
under the general heading “Sales Prob- 
lems.” E. H. Houghton, Manager at 
Rochester, New York, leading the dis- 
cussion, called attention to the impor- 
tance of training agents to secure at 
least six interviews each day and to 
Plan the interview before the approach 
He also urged that agents be required 
to read two or three of the best insur- 
ance journals regularly. 

E. J. Senn, of the firm of Kronsbein 
and Senn, Managers at St. Louis, led 
the discussion of the subject “What 
Percentage of a Man’s Income Should 
He Invest in Life Insurance?’ The 
Majority of those speaking agreed that 
only a graduated scale could be applied 
successfully, ranging from 10 per cent 
up. 

“Securing Leads by Means of Leaf- 
lets” was the subject of a discussion 
led by F. C. Brinkmann, Jr., of Shreve- 
Port, who stated that every letter leav- 
ing his office, with the exception of 
birthday letters, carried a leaflet, con- 
cerning some policy or feature which he 
believed would best fit the needs of the 
Person addressed. He has found that 


the practice not only gives favorable 
advertising but very frequently results 
in direct leads to business. 

The afternoon session of the first day 
was presided over by L. C. Klein, of 
Carroll, Iowa, retiring Vice-President of 
the Leaders’ Club. 

Cc. B. Rudd Heads Club 

“Interviews and How to. Secure 
Them” was the first subject discussed, 
and the leader, H. W. Gennerich, a mil- 
lion dollar producer of New York, 
strengthened his talk with concrete il- 
lustrations to show that determination 
to secure an interview backed by the 
knowledge that your business is too im- 
portant to either camouflage it or state 
it to your prospect’s secretary usually 
gives one a hearing which inspires con- 
fidence. 

One of the most interesting discus- 
sions which came up during the con- 
vention was that on the subject “The 
Policy I Sell Most Frequently, The 
Points I Emphasize, The Objections 
Most Frequently Met, and How I Over- 
come Them.” 

Charles K. Brust, manager at Los 
Angeles, led the discussion and a large 


number of persons took part, each 
championing his favorite policy. 
The morning session on Thursday, 


September 25 was presided over by 
J. F. Treat, manager at Fargo, N. D. 





PURELY MUTUAL THE CHARTERED 1857 


Northwestern Mutual Life Insurance Co. 
MILWAUKEE, WISCONSIN 
WM. D. VAN DYKE, President 


INSURANCE IN FORCE, $1,680,936,546 


SATISFIED POLICYHOLDERS each year apply for over 85% of the 
new insurance issued 


POLICIES MOST FLEXIBLE AND EASY TO SELL 


Con.piete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


Investigate GEO. E. COPELAND, 
before selecting your Supt. of Agencies, 
Company Milwaukee, Wis. 











PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 


Address, PERMANENT, 
| Care of The Eastern Underwriter, 105 William Street, New York City 


























212% 


AHEAD OF LAST YEAR 





Extrzcts from the Semi-Annual Statement of the 


Central Life Assurance Society of the 
United States Mutual 


GEO. B. PEAK, President and Founder 


Home 











Surplus to Policyh 
Amount Paid to 


and Beneficiaries Since Organ- 
CS ca een kwee aw enews June 


The business 


212% of the business written during the same period of 1918, all 


departments showi 
history of the Com 


Our record of more than twenty-three years 
of insurance service is our recommendation 





Business in Force.............. June 30, 
Business Written Six Months....,.... 
Admitted Assets ..............June 
























Office, DES MOINES, IOWA 








a $72,586,943.50 
16,332,149.00 

7,162,151.53 
olders...... .June 30, 1919..... 980,683.15 


Policyholders 


do, 1919. 3,681,379.33 


written during the first six months of 1919 is 


ng the largest gains of any six months in the 
pany. 
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In writing business life 
Underwriting insurance the life com 

Business pany is simply insuring 

Management _ efficient management. 

Management consti 
tutes 95 per cent of the success of any 
pusiness. Commenting on this, “Th 
New England Pilot” makes this ob 
servation: 

“The chairman of the board of di 
rectors of the Guaranty Trust Com 
pany of New York, the largest trust 
company in the world, is Alexander 
J. Hemphill. He has just mide a state- 
ment on the supreme importance ot 
the management of industrial proper 
ties, from the standpoint of the inves 
tor in the stock of such companies. 
He said, in part: 

“In considering employment of 
yunds in any concern, the greatest em 
nhasis should be placed on the ability 
of the management. I would say the 
most important consideration in any 
investment is management, manage 
ment, management, and again, man 
“agement. It is not enough to know 
that it is honest; its ability in that par 
ticular business should be established 
Ninety-five per cent of the worth of an 
undertaking, I should say, is in the 
management. 

“‘In the get-rich-quick flotation 
which continue to flood the market, 
there is nothing more than paper man 
agement. People go into them because 
of the high returns promised and make 
absolutely no inquiry regarding the 
management. Hundreds of millions 
year would be saved if people investi- 
gated the management of new proposi- 
tions. Nine out of ten of them fail 
Those that refer to the success of 
established companies <s an argument 
for their own success should be given 
no consideration at all by the public.’ 

“The matter that interests us,” con 
tinues the New England, “is the fact 
that management, being thus vital, ha 
great financial worth. And when such 
nanagement. has been secured and has 
proved itself, the loss of it involves 
the loss of many thousands of dollars. 
Protection against such a loss through 
death can be secured by corporation 
insurance. Clearly, such protection 
should be an integral part of every 
company’s budget.” 

a * ac 
The Van Sant Trust 
More Trust Com- Company of St. 
panies Endorse Paul and the Com- 

Insurance monwealth Trust 

Company of Pitts 
burgh give voluntary endorsement to 
life insurance. The former in a book- 
iet entitled “Life Insurance a Business 
Necessity,” says: 

“Nearly every business considers it 
indispensable to provide Fire and Tor 
nado insurance on its buildings, mer- 
chandise and other properties, so why 
not insurance on the life of the maint 
etay or upon the partners, payable to 
‘he business itself? Successful men 
are more and more coming to consider 
it not only ‘good business’ but a very 
necessary protection. 

“Every concern in less or greater de- 
gree has need for such protection be- 
cause, in most cases, the business has 
been built up largely through the su- 
perior brains and talents of one or more 
ndividuals. Should they be suddenly 
called out of this existence, there is no 
denying that the enterprise must tem- 
porarily suffer, if not crumble alto- 
ether as frequently happens.” 

* * «@ 


From the Guardian Life 
Don’t Let came this on keeping up 
Them Stop the saving habit: 


Saving “Thousands of persons 


have been making 
lionthly payments on Liberty Bonds 
and other thousands. are still paying 


LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income 


— a a, | 


| 
and General Efficiency 
is } 


for them. These people have become 
accustomed to setting aside a certain 
um each month. What are they going 
io do with their Liberty Bond money 
after the bonds have been paid for? 

“Jones who has finished paying for 
his Liberty Bond has discovered that 
1t was not as difficult as he thought 
it would be to salt down $10, $20, $39 
or yore ecch month. He Knows that 
fad he died while paying for the bonds 
ome one else would have found it 
necessary to either keep up the pay- 
nents or sell the bonds. You can show 
hin) how he can keep right on depos- 
iting in an insurance savings account 
ina bank each month the same amount 
he hed to pay on his Liberty Bonds 
thereby providing for the second and 
subsequent premium on a life insurance 
policy. 

“You can point out to him that should 
he die it will not be necessary for any 
one to keep up the deposits. That in- 
stead, the face amount of the policy 
will be payable to his beneficiary. Help 
these people to strengthen the thrift 
habit they have ;cquired. Now is the 
‘ime to do it. There is business for 
ome one in this idea. Why not get 
your share of it?” 

4 * *” 

On talking one’s propo 
Linking Self sition and forgetting 
and One’s self and the company 

Company he Missouri State Life 

says: 

“After all, and still after 

“Tt isn’t the agent so much, nor it 

n’t the company, thit appeals to the 
buver! 

“It’s the proposition and the way it’s 
rresented. 

“You may care a whole lot for the 
store or the clerk, but it’s the pronposi- 
tion in goods—their adaptability in 
quality, make and price to your needs 
and to your ability to pay—-that gets 
vour vort. 

‘Artfully show your prospect the 
proposition you have for him. Don’t 
think about a fine looking, fine talk- 


ing agent or wonderful company. As a 
matter of cold fact he may not care a 
eu about you or the comvany «and 


vet if you make a hit with the propo- 
ition, he tumbles. 
“it's often the wisest sort of tactics 





THE TRAVELERS 
INSURANCE INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 











to keep one’s self and company out of make the best of the most favorable 
the talk—to sink the identity of both in conditions which have ever existed in 
‘he proposition. On the other hand, cur line of business. 

there are times when both the agent September and October are generally 
and the company should be _ boosted. the very best months in the year, so 
Therefore, this suggestion is intended far aS weather conditions are con- 
cerned, and there is really at the pres- 
ent time, as we view it, only one draw- 
pack to business conditions in this city, 
and that is the strike of the building 
trades, which is holding from 100,000 
to 125,000 men idle. Even this does not 
seem to have seriously affected our 
husiness, and there is reason to believe 
that an adjustment of the strike will 
be reached soon; indeed, some sort of 
compromise may be agreed upon be- 
fore this is in print. 

Nearly every life insurance company 
in the country is exceeding its lat 
year’s record to the extent of from 50 
to 100 per cent and this is true of fhe 
sixty-eight agencies of our own com- 
pany; in a number of cases the increase 
exceeds the gain in this office. Every 
sndividual should realize the same per- 
centage of increase, and if you are not 
fer in excess of your production for the 
corresponding period of last year there 
must be something wrong.—‘The Or- 
Zanizer.” 


more as a hint than a rule.” 
* * * 


The question life insurance 

The Boom men are asking one an- 
In Life other these days is this: 
'nsurance Has the wonderful life in- 
surince boom which devel- 

oped a few months ago reached its 
zenith, and, if not, how long will the 
unprecedented demand for life insur- 
ance continue? We confess our ina- 
bility to throw any light on the subject 
but our guess is that as the public has 
heen educated up to the necessity of 
life insurance as never before, business 
‘vill continue good for some time, and 
we believe it never agein will be as 
difficult to write a large volume of busi- 
ness as it was, for instance, prior to 
the world war. Those, however. de- 
pending upon the writing of life insur- 
ance for a livelihood should not be too 
cocksure of the continuance of the 
present prosperity, and instead of tak- 
ing it easy, serene in the belief that 
there is plenty of time, one shonvld con- 
vince himself that we heve reached the 
crest of the wave and go out now and 


CHURCH TAKES STAND 
Advocates Social Insurance But Is 
Against Lessening Domestic Pri- 





“Mutual Life” 











Three leadership achievements of the Mutual Life:—The American 
Experience Table of Mortality, the corner-stone of modern life in- 
surance. The “contribution plan” of surplus distribution, used al- | be continued, so far as the enlisted 

most universally by American companies. The Continuous Instal- 
ment policy, the basic form of all Life Income contracts. 


| 
| known in every household. Unexcelled policies 
| and service, notable financial strength, co-operation with agencies. 
Life Insurance at its best!—the Agent’s desire and ideal. 

} 

| 

| 


For terms to producing Agents address 


| vacy and Independence 


| The Roman Catholic MHierarchy’s 
Nastoral letter advocates social insur- 
unce, but says, “any insurance scheme 


“The Oldest Company in America” | :2°:,,)1,:2'), 20 msinunee, serene 


separate the workers into a distinct 


Issued its first Policy in 1843 and dependent class, that offends 


against their domestic privacy and in- 
cependence or self respect should not 
be tolerated. 

“The life insurance offered to sol- 
diers and sailors during the war shouid 


men are concerned. It is very doubt- 
ful whether the time has yet crrived 
when public opinion would sanction 
‘he extension of general life insurance 
by the government to all diseases of 
‘he community.” 





WALLACE GOES TO COAST 
Home Office underwriter Frank J. 
Wallace, of the Gauvin Agency, has re- 
signed to become easualty department 
manager for the Maryland Casualty ov 





~ The Mutual Life Insurance Company = J it:"tce"ccnsen™" “ 
| of New York 


34 Nassau Street, New York war as a major, and made a trip to 


Francis R. Stoddard, in charge of the 
New York office of the New York In- 
surance Department, who was in the 


England to study anti-aircraft defenses. 
has been notified that he has been com- 
missioned a lieutenant colonel of Tre 
ae ee — serves, 
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Founded 1865 


The Provident Life and Trust 
Company of Philadelphia 


The Thrift Campaign reinforces the Provi- 
dent agent’s canvass for long endowment. 


Northwest corner Fourth and Chestnut Streets 
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THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





Serisiat 


INSURANCE COM 
SETTS 


OF BOSTON MASSACHU: 


WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 














Guardian Selling 
New Income Bond 


APPEALS TO SELF PROTECTION 

For Persons With No Dependents; 

Physical Examination Not Required; 
Return Premium Feature 


To get the clas§ of men who have 
been saying to the life agent: “I have 
no one dependent upon me and there- 
fore you can’t interest me in life in- 
surence,”’ the Guardian Life has pre- 
pared an income bond that it 
to sell October 1. 


began 
An argument to sell 
this bond will be “Your present lite 
insurance provides for others. What 
| have to offer provides an income for 
you.” Another thing, no medical ex- 
amination is required under this form. 
Describing it the Guardian says: 

The income will begin at age 55, 60, 
45 or 70, as may be desired and will 
continue as long as the insured lives. 

The premiums will be payable from 
the date of issue till the maturity of 
the contract. For example a_ person 
35 years of age desiring :n income to 
begin when he reaches age 60 would 
1ay premiums for 25 vears or until he 
reached the age of 60 at which time 
the monthly income would begin and 
would continue till the death of the 
insured. 

If the insured should die before ma- 
turity of the contract, or in other words, 
before reaching the age at which the 
income ws to hegin, the Company 
would return to the designated bene- 
‘iciary the total amount of premiums 
yaid exclusive of premiums paid for 
Cisability benefits. 

If the insured should die after the 
maturity of the contract and before 
the total amount of the income re- 
-eived by him equaled the total amount 
of premiums peid by him, the company 
would return the difference to such 
person as the insured might name as 
heneficiary, exclusive of extra pre- 
miums paid for disability benefits 
hereinafter specified. 

The insurant or annuitant will there- 
fore readily see that the company c1n- 
not pay less cond may have to pay con- 


i— 


siderably more than it 
lim. 


receives from 


Continued Paid Up Income 

After two full years’ premiums have 
been paid on the contract then upon 
default in payment of premium, it will 
Le continued in foree automatically 
for such a proportion of the monthly 
income provided for thereby: as the 
number of years’ premiums pxid bears 
io the number of years’ premiums re- 
quired, with the right to cash surrender 
value but without participation in sur- 
plus and without disability income. 

For example: If a person 35 years 
ol age secures an Income Bond which 
would provide for an income of $100 
a month beginning 25 years Inter (at 
age 60) and should cease to pay pre- 
miums after 5 years (after one-fifth of 
the required number of premiums had 
peen paid) he would receive, beginning 
at age 60, and continuing during his 
or her lifetime $20 a month (one-fifth 
of the $100 a month originelly con- 
templated). 

Cash Surrender Value 

(a) After payment of premiums for 
two years or more up to and including 
ten full years, the cash values will be 
equal to 110 per cent of all premiums 
paid after the first year, 

(b) After poyvment of premiums foy 
more than ten years the cash val- 
ves will be equal to the total amount 
of the premiums paid. 

The premiunis are subject to reduc- 
tion by annual dividends. 

Provision may be made under the 
mcome Bond that in case the annuitont 
should become totally and permanently 
Ccisabled before attaining the age of 
“0 years or before the age at maturity 
if lower than age 60, the pcyment of 
premiums thereafter to become due 
shall be waived and that a disability 
income shall be paid to the annuitant 
equal in amount to the income to be- 
gin at the ege at maturity, such waiv- 
er of premiums and dissbilitv income 
vo continue during the disability prior 
to the time fixed for the beginning of 
the regular invome. 

The issuance of an income bond witna 
the disability benefits is subject to evi- 
dence satisfactory to the company, of 
the good health of the annuitant and 
the annuitant’s eligibility for such ad- 
ditional benefits. 





Tax Argument 
Closed Hard Case 


APPEAL IN CHANCE TO SAVE 
Line That No Agent Could Increase 
Sold Quickly By B. S. 
Dickinson 
A tax argument that secured a $30,- 
000 ten payment non-participating full 
premium return policy with a premi- 
um of $1,882.80, is explained by B. S. 
Dickinson, of the Missouri State Life, 
in the Bulletin of that company. This 
is Mr. 
I had 
this man as he is worth over $600,000 
and only had $15,000 of insurance 
Gthers had all failed to increase his 
tine and he had 


Dickinson's story: 


tried several times to write 


been repeatedly so- 
licited for insuranee. 

I called on him in March and ad 
without any preliminaries, 
“You owe $30,000 and I can save you 
from $12,000 to $30,000 in payment of 
that debt.” 

“IT don’t owe $30,000 or anything else 
as my affairs are all clear ond T have 
over $650.000 of mortgages, 
ete., and if you are going to talk in 
urance to me again I am not 


vised him 


property, 


inter- 
ested,” 

I advised him that T had given him 
the facts and said, “You must die some 
‘ime and if you are fortunate and still 


have a worth of $650,000 or more, your 


estate will have to pay at least $30,000 
io the United States Government as 
inheritance taxes.” 

He replied, “I did not know that, and 
I guess I will have to beat the govern- 
ment by making a division of my es- 

The income bond is_ incontestable 
after one year from date of issue ex 
cept for non-payment of premiums, 
and is free from restriction as to travel, 
residence, occupation or military 
service. 


tate to my beneficiaries and save the 
taxes.” 

| told him “The government has pro- 
vided against that very thing and will 
collect the tax anyway unless you can 
clearly show a bona fide sale of bonds, 
mortgages, property, etc., for an actual 
payment at a fair value and this you 
could not do without crippling your 
business.” 

Told to Go Ahead 

“Well, as you seem to be thoroughly 
posted on this matter, what would you 
advise?” 

“The most economical basis for you 
to pay these taxes would be to put into 
a Savings fund about 6 per cent or a 
little over the amount of taxes, each 
year, for a period of ten years’ time, 
and this will accumulate $30,000, al 
though you have only paid in about 
$18,000. This is done through the me 
dium of a 10 pay life policy and if you 
live for a period longer than ten years 
we will refund you in the form of divi 
cends a small amount each year, ap 
proximately $300 a year, or which will 
mean a reduction in the actual amount 
that will have to be paid for taxes and 
if you live for twenty years after the 
policy is paid up we would have re- 
funded to you over $6,000 and at the 
‘nost your entire estate taxes then 
would not cost you over $12,000 and if 
vou should happen to die during this 
ten year time of premium deposited 
it would be just that much less than 
$18,000. 

“Further, I can so make up this con 
‘ract that in the event you should die 
in the next ten years, your inheritance 
taxes to the extent of $30,000 would be 
paid and every dollar of deposits you 
save made will be returned to your 
estate in addition thereto.” 

No further argument nor conversa- 
ition was necessary as he said: “Al- 
right, go ahead and fix it up.” 

I ordered a $20,000 extra on the 
case hoping to be able to deliver $50,- 
000 and I used every known and every 
unknown argument to accomplish that 
result but absolutely failed, as he had 
no interest nor could I create a desire 
in him to have more than enough to 
poy his taxes. 

I believe if every man of our agency 
would push this particular phase of 
the life insurance business they could 
very greatly increase their volume of 
business. 








insuring public. 








What Money Could Not Buy 


The name Massachusetts Mutual is packed full of meaning to the 
It stands for perfect protection at low net cost, for 
absolute security, and for unexcelled service. 
which no money could buy—an untarnished reputation. 
‘years of square dealing have gone into the making of that name. 
strange that it means so much to the representatives of the Company? 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


It stands for something 
Sixty-eight 
Is it 





The Agents of the 
New England Mutual Life Insurance Company 


After anoiner Year of Splendid Success, 

















Face the New Responsibilities resulting from the War, 
with the Determination to give that 


Generous Service which is making Life Insurance | 


A Universal Necessity 
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From $250,000 To 
$12,000,000 Business 


BIG GAINS BY BOOKSTAVER MEN 








E. Klein Gives Lively Talk to Agency 
Meeting—Some Fine Individual 
Records 


The meeting of the J. J. Bookstaver 
Agency Club held in Atlantic City pro- 
duced some live and profitable talks by 
nembers of the agency, E. Klein, giv 
ing a particularly inspiring address. 
Mr. Klein first read letters from the 
officers of the company, including Pres- 
wient Butler. Vice-President Page and 
Secretary Howard. General Agent 
Sisley in a letter to Mr. Bookstaver 
said: 

“They do not need me to tell them 
that the opportunity fer life insurance 
is greater now than ever in its history. 
‘heir experience has told them that, 
but they will «understand and will not 
mind mv telling theia that while ‘he 
»pportunity is here, there are some 
nen who fail to take advantage of it 
und there cre still others who are net 
noking the money that they should be 
making by consistent work. I cai 
hardly believe that this condition ex- 
ists in your organization because with 
ihe inspiration they have in your lead- 
ership I can readily understand thet 
they return 100 per cent each week 
with few, if any, failures.” 

A letter from the office staff was 
received with applause which said: 
“Please accept our sincere congratula- 
jions on the successful launching of 
the $250,000, $200,000, ond $100,000 Club 
convention. Extend to the agents the 
assurance of our continued co-operation 
and service in their pehalf so that the 
standing of our agency will be main- 
tained. We hope that they will all he 


delegates again at the next conven- 
tion.” 

Describing the growth of the Book- 
staver Agency, Mr. Klein said: “Away 


hack in 1911 we occupied one small 
100m on the third floor of the Bowery 
Bank Building—room 35. In that room 
we had a little counter four feet long. 
'n one corner we had a “cubbyhold” 
of an office, and in the other corner 
we hed another little “cubbyhold,” 
one for Mr. Bookstaver and one for 
myself. It was then and there that 
we made up our minds; or to put it 
differently, that Mr. Bookstaver made 
up his mind for both of us, that we 
were going to succeed. We were crit- 
icised for having those rooms so sma" 
The space we had at our command 
did not permit larger rooms. That 
was in the days of 1911. Time will 
not permit my telling you in detail the 
nardships that we have had to over- 
come, and the heartaches we had to 
withstand, the 364 days that we worked 
‘in the year. IT say this oadvisedly, not 
with shame. I never in the fondest 
hopes of my mind ever dreamed that 
the time would come in so short a 
space of time when we would be able to 
be here on an occasion of this kind. 
ily friends, in 1911, in the entire year 
we produced but $250,000. Today, in 
1919, in onty eight months, we have 
produced over $12,000,000 of insurance.” 

Mr. Klein gave credit to the office 
staff for its part in the achievement 
end especially mentioned Miss Stramss, 


Mr. Busch, Mr. Schwartzberg Speiser, 
and “Daddy” George S. Yzle. 

“We call our clubs $100,000, $200,000 
ind $250,000 Clubs,” said Mr. Klein 
“The men that are here, are those 
wio have quzlified on a pro rata basis 
-o far this year, meaning that they 
have accomplished that in eight montas 
ef the year. Now, my friends, what 
would you think of an agent who 
qualified within practically one wee; 
zn agent who in two months has »vaid 
ior $150,000? The future of this agent 
is such that we can look forward to tt 
with pleasure, not only as an addel 
‘nerecse to the total preduction cf the 
agency, but with the pleasure that :he 
earnings of the individual will be in- 
creased in proportion to the wonderial 
achievement in so short a time. We 
must give particulur credit to that 


uarmony will exist amongst the em- 
ployes, with the result that there will 
be less strikes. The turnover of the 
employer will be improved. It will 
create satisfaction in the minds of the 
workers, thereby reflecting that satis- 
faction on the minds of their families, 
with the result that the population 
4s a whole, whether it be workers in 
ihe factory or:workers in the home, 
will all be satisfied.” 

Mr. Klein then introduced the lead- 
ing agents of the clubs. 

“We have agents who have qualified 
in their various clubs,” he said, “but 
we also have some who have qualified 
io such an extent that it would only 
he fair and proper that specific men- 
tion of their names be made, so that 
they would be able to stand before us 
in order that we should learn from 


average of two applications a day, and 
“those average application is cons 4d- 
erably less than $10,000, that mein- 
my friends that that man works «=n 
times as hard, puts ten times as niici 
energy into his efforts, and is deserv- 
ing of ten times as much credit as the 
man who writes an average application 
of $25,000, $50,000 or $100,000. 

“The man that has aiready aces: 
»vlished all that I have tried to expla‘n 
to you, the man who has won the trip 
to San Francisco, and the man tha: I 
take pleasure in introducing to you 
row, my friends, is Mr. Angstreich.°* 

“IT wes born,” said Mr. Angstreich, 
“in o great biz town in Europe which 
had a population of about seventy-five 
people. The country was known as a 
great country, but the only greatness 
that I could see was measured by the 




















agent lecause that 
“dy delegate who has qualified 
Davidson. 

“From general assistant one man 
has become superintendent of the life 
department. But that is not the high- 
ast honor we can give toa man TJaers 
was greater work to be done in your 
behalf than thet of superintendent of 
the life department. That man’s work 
increased in importance and_ today, 
that man’s title is ‘supervisor of the 
l-fe, accident and health departments.’ 
"o relieve myself of the embarrass- 
iment of having to hear myself talk, 
and also to relieve you of having to 
listen to me, T will ask Mr. Hancel to 
speak to you.” 

“Up to last week,” said Mr. Hancel, 
“our agency has had issued about $12.- 
500,000 in life insurance. T understand 
that as an agency we are in a leading 
position at the present time. But I am 
also given to understand thet we are 
heing pressed very closely for the 
lcadership in New York. It depends 
upon you gentlemen, the other dele- 
nates who unfortunately are not with 
us for some reason or other, as well 
os the rest of our staff of agents 
whether that position will be retained 
by us or not.” (Cries from the dele- 
gates: “We will hold our position.) 

Mr: Hancel called speciel attention 
to the opportunities in group insur- 
unce. 

“Get after the employers of labor,” 
he said. “Provide them with insur- 
ance for the benefit of their employes. 
That is one way that the present stress 
of social conditions can be remedied. 
if you can succeed in selling group in- 
surance to an employer of labor for 
the benefit of the employes grester 


agent is the only 
-Mis5 


them some of the things that they are 
using in their general salesmanship, 
which has helped them achieve suc- 
cess. Salesmenship, as experts tell us, 
consists of three stages, the first being 
securing the interest of your prospect; 
second, creating the desire of your 
prospect; and third, closing your pros- 
pect. That, however, must be brought 
home to your prospect in your own 
natural way. It is something that you 
cannot learn from books. It is some- 
thing for which no formula has as yet 
been written. Every man has his own 
‘ndividu'l characteristics and manner- 
isms, and where one man will succeed, 
perhaps another will fail, whereas he 
may succeed if he used his own way 
which might be altogether different. 
The things that are essential are en- 
ergy, grit, and purpose. When you see 
i man prectically flourishing on appli- 
cations, when you see a man who is 
writing over a half million in a period 
of less than eight months, there must 
he something about that man and his 
inethods which should he of interest to 
vou. When you hear a man who has 
been able to write over a half million 
so far this year, promise that his pro- 
duction will be a million before the 
vear is over, with all the tenacity of 
purpose and emphasis that he can place 
in that promise, you know that that 
man is going to do it. When a man 
writes over a half million dollars of 
insurance in a period of eight months, 
» great deol of credit is due him. When 
1 man writes over a half million dollars 
ef insurance in eight months, and his 
nuverage application is $25,000, $50.000 
or $100,000, we would look up to that 
man and ;dmire him. But when we 
come across a man who writes on an 


BOOKSTAVER PARTY AT ATLANTIC CITY 


persecution, prosecution, 
and massacre. When I left my parents 
to go to work I was only eleven years 
old. I can say to vou truthfully that 
my appreciation of lite only commenced 
when I went into the insurance busi- 
ness. 

“The first year that I was in the life 
insurance business my production was 
$187,000; the second year, $225,000; the 
third year $279,000; the fourth year 
$366,000, and for the present year 
who can say? All that I can say is 
that so far I have written over $600,000 
ind if my production does not reach 
one million dollars I will not only be 
disappointed in myself, but I will actu- 
‘lly be disgusted. 

“I know the question that is in the 
minds of most of you. You are asking 
vourselves, ‘How does he do it?’ I will 
tell it to you in a few words. I never 
sold or delivered a policy to a prospect 
with an explanation tha* the policy 
represented anything other than that 
which was contained therein. I never 
sold a twenty paymen* life policy and 
represented it as being a twenty year 
endowment policy. If a man was rited 
up, I did not wait for him to call my 
uttention to it, but I called his atten- 
tion to the fact. I always put it up to 
a man of that kind, fairly and squerely. 
If he was willing to accept the policy, 
J asked for payment. If he did not 
want to pay for the policy, I told him 
that he could return it without any cost 
io him, but he would be placing the 
responsihility upon himself and forcing 
a risk upon his family. 

“Before I leave a customer or a pros 
pect, I always make it my business tha‘ 


enormity of 


(Continued on page 9) 





ests of all members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


. THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 








Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 
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Says Long Term 
Endowment Best 


J. S. AMICK GIVES REASONS 





Life Plans Declared’ Beautiful in 
Theory But Do Not Work 
Out in Practice 


During the big agency convention of 


the Northwestern Mutual Life, J. S. 
Amick, of Lawrence, Kansas, made a 


trong plea for more interest in selling 
‘ong term endowments. During his talk 
ne said: 

“iMndowment insurance is my favorite 
form, because of its usefulness in four 
distinct Ways: 


“1, As an incentive to save. 

“2. As a means of providing for old 
age 

“3. As a means of hedging against 


the possibility of the saving period be- 
ing cut short by death. 

“4. As a means of eccumulating a 
fund for a specific purpose. 

“We all meet the man who can make 
more out of his money than the insur- 
company. Poor are but 
erected to commemorate 


ance houses 


monuments 
the poor judgment of such men. 

“The endowment policy appoints it- 
self the guardian of his estate and ad- 
ministers it without the supervision of 
the court, without cost, and without 
bond. It is his banker and his broker 
without brokerage. It is his efficiency 
engineer and his expert accountant. It 
nables him to set his goal and teaches 
nim year by year just what he must do 
to reach it. It teaches him the price of 
a competence in old age and he sees 
with his own eyes every day, the pen- 
alty of incompetence. It teaches him 
that he must pinch a little during his 
youth and good earning years, pinch 
a little all through life or pinch like— 
well. pinch hard in his old age, for 
there is not money enough to go around 
so that all can spend lavishly all 
through life and have enough left to 
carry them through their old age. 

“The very first requisite in providing 
for the future support of dependents 
imcluding yourself, when you «re an old 
man, is absolute certainty. Nothing is 
absolutely certain in this respect ex- 
cept life instirance on the endowment 
lan. There is no ambitious man who 
has not some definite amount fixed in 
his mind which he hopes will repre- 
erent his accumulations when he is an 
old man. The average man who is 
now 65 years of age could be in much 
hetter circumstances had he during his 
earning period placed a small amount 
in a long term endowment. There is 
certainly no man working for such 
small wages but who can afford to 
carry enough endowment insurance to, 
at least, pay himself a small income in 
his old age to supplement his decréased 
earning power. 

“The attractiveness of the possibility 
of a life insurance fund available only 
after the husband’s death has been 
sreatly reduced. The income produc- 
ng period has been passed. The time 
of life has been reached when most men 
Wish to be able to live upon the fruits 
of their labors. The endowment at 65 
steps in and fills just this need. It ful- 
fills all the functions of the ordinery 
life policy in that it provides protec- 
lion during the years that protection is 
most needed, but in addition, it sup- 
plies a cash fund when the need of ready 
money is commencing to be keenly 
felt. It does not leave the policyholder 
to drift along until age 96 when the 


ordinary life policy becomes an endow: 
ment. 


“T will illustrate by taking a man 25 
yeers of aga who is carrying $10.000 
crdinarv life. His premium is $205.50; 
he could carry the same amount of en- 
dowment at 65 for $246, a difference 


of $40.50 the first year and less the 
second. Is there a man anywhere whose 
insurance costs him only $200 per year 
who does not absolutely squander $10 
cr more each yeor? The actual facts 
of the case are that a man who will 
carry a $10,000 policy and pay a pre- 
mium of approximately $200 will more 


than likely spend an additions] $200 
foolishly. * * * 

“Let us consider now the man who 
has a son or daughter. His greatest 


cesire is to be sure that the little one 
when it grows up to manhood or 
womanhood will have the advantages of 
the best training. He will want it to 
be assured of a college education. If 
ne lives, he feels sure he will be able 
to provide the funds for this, but this 
may come in a time when he has met 
with reverses and he may be unable to 
supply all the cash necessary. He can 
pay for this college educ:tion on the 
installment plan by starting a 15 or 20 
vear endowment now and should he not 
survive the endowment period the pol- 
icy can be made payable under Option 
A until such time as the child is ready 
for college and then under Option B, 
four installments. This arrongement 
positively assures his child a college 
education as far as human ingenuity 
can devise. 

“In closing let me again emphasize 
the point that while the theory that 
one should carry his insurance on the 
ordinary life or limited pay plan is a 
beautiful theory it does not work out 
in practice because, first, no man, or at 
least a very few men only, are carry- 
‘ng what they should on the two plans 
mentioned, end second because they 
are not saving the difference between 
the premiums on the forms mentioned 
and the endowment at 65, but are each 
year throwing away the amount neces- 
s°ry to put all their insurance on the 
plan that will take care of tha old man. 
* * * A matured endowment is a sunset 
unclouded by want-—-early wisdom 
-oined into cash—full and plenty at 
one’s own table—an easy chair by one’s 
own hearth-—a shedy nook instead of 
the sunny field—-a friend in need who 
is a friend indeed—a provision for one’s 
old age or a widow this side—an old 
man’s home which the old man owns— 
an old man’s harvest from the young 
man’s sowing—the easiest way to save 
in the safest sort of way. It is all 
these and more if you are the owner.” 


Peekstaver Avency Gains 
(Continued from page 8) 


he should be one hundred per cent my 
friend. T am certain that if I can make 
one person my friend I can secure the 
friendship of his entire family. If I 
vannot insure ihe immediste members 
of his family I at least secure their 
recommendation to their friends so that 
1 could interest them in the good in- 
vestment and protective features of life 
‘nsurance. I am honestly convinced 
that life insurance is the best combina- 
tion of investment and protection for 
uny man or woman on this earth. (Ap- 
nlause.) I have convinced myself of 
this even before I was an agent, at the 
time that I myself bought insurance 
from an agent. I, therefore, try to con- 
vince my prospects in a sincere way, 
ins* the same as I was convinced. 
“My own firm conviction and belief 
in the good that life insurance can do, 
is what enables me to speak sincerely 
to my prospects. This, together with 
the business principle which I have 
established for myself, that I should be 
fair and square with every person, that 
| should be honest in my dealings and 
that my clients and friends sbould re- 
spect me, is the combination that has 
won for me the reputation that I at 
present enjov and the success that I 
nave attained.” 
At the close of the meeting Mr. 
Klein in an appropriate speech pre- 
sented Mr. Bookstaver with a _ hand- 
some watch and fob as a token of the 
affection and esteem of the staff. 





The American Life Convention got 
clecr of Omaha just in time. 


Robert J. Campbell, who recently re- 
tired from the Girard, spent fifty years 
of his life with that company. For a 
great many years he was bookkeeper 
end cashier. Three of his sons are in 
the insurance business, one of whom, 
Chester M. Campbell, is automobile 
manager of the Insurance Company of 
North America and the Alliance. 

a * * 


John Drinkwater, the British play- 
wright who wrote “Abraham Lincoln,” 
a cnaracter sketch of the great Ameri- 
can president, which is one of the reign- 
ing dramatic hits in London, told inter- 
viewers here when he landed that for 
some years he was an insurance broker. 


Reid H. Calhoun has returned to the 
Rochester Department of the Great 
American after having been in the 
service in Fr-nce. He is special agent 
with headquarters in Pittsburgh. 





More 
Power 
To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
inv Bankers Life man 
or write 


Bankers Life 
Company 


DES MOINES 











INSURANCE CO. 


| (Purely Mutual) 
256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL 


President 
The 59 Annual Report of the 
Home Life Insurance Company 


shows over Four Million Dollars 
paid to policyholders in 1918, of 
which over Seven Hundred Thou- 
sand was in dividends. The in- 
fluenza pneumonia epidemic caused 
an abnormal mortality greater than 
any experienced in the Company's 
history, but notwithstanding this 
the assets show an increase of 
more than 4% and ure now over 
Thirty-Six Million Dollars 


_ The total insurance in force was 
increased during the year 8.6% and 
is now nearly One Hundred and 
Fifty-Nine Million Dollars. 





| For Agency apply to 


GEORGE W. MURRAY, 
| Supt. of Agents. 


| 256 Broadway, New York, N. Y. 


HOME LIFE 





| 
| 
| 








Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 














THE BERKSHIRE LIFE INSURANCE CO. 
OF PITTSFIELD, MASS. 
Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Producti've and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Azencies 











AS EVERLASTING 
AS THE HILLS. 








| 
St. 





_ IN THE CENTER OF THE U. S. A. 


is located a big, vigorous, and growing 
institution of Life Insurance. 


Our geographical location enables us to 
render exceptional service to our policy- 
holders and field force. 


Over $200,000,000 of insurance in force. 

Investigate for yourself. 

Missouri State Life Insurance Company 
M. E. SINGLETON, President 


Louis, Missouri 


. 
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under the act of Congress of 


SCANDINAVIAN VENEER 


An insurance editor who finds a 
thrilling amount of amusement in toss- 
ing mud at Carl Sturhahn, the Hart- 
ford and New York fire 


man, comments on the persistence of 


re-insurance 


companies “stubbornly doing business 
with the Sturhahn coterie of companies 
of unidentified nationality, but having 
Russian and Scandinavian veneer.” 
There is quite a lot of cheek in this 
impres 


characterization; it gives the 


sion that a Scandinavian veneer is 
something outside the pale of polite in 
surance society. But the facts are that 
there are a number of companies doing 
business in this country which not only 
have a Scandinavian veneer, but everv- 
thing about them is Scandinavian and 


the buyers of insurance are glad to have 





this ‘coverage because they are finan- 
cially sound enough to be admitted by 
“he state; they are good enough to be 
managed by some important and en- 
tirely decent insurance individuals or 
concerns; and they have done and are 
doing their share to stop a shortage in 
the insurance market. 


EFFICIENCY EXPERTS LET LOOSE 
IN INSURANCE DEPARTMENT 
The general budget appropriation of 

the State of New York for the next 

fiscal year amounts to about $95,000.- 

000. The resources of the state ara 

7ar below this. It was necessary to 

pass an income tax law to help out, 
but the question of retrenchment came 
up also, with the result that a recon- 
struction formed, of 

which a retrenchment committee is a 

part. This 

report on retrenchment and 
ization in the government of the state. 


commission was 
committee has made its 


reorgan- 


Jne recommendation is that the _ in- 
surance department’s Albany office be 
abandoned as unnecessary. 

How the committee arrived at this 
absurd idea is not explained. 

Efficiency experts have strange men- 
tal perturbations before offering their 
brain children to the public. The in- 
surance department of the most im- 


portant state in the Union is more 
irequently visited by insurance men 
than is any other insurance depart- 


ment in the country. In every state 
the insurance department is at the 
tate capital, which is « good place for 
it to be. No good reason is offered 
why up-state men should travel the 
additional 150 miles to come here un- 
less it is that when their work at the 
department is finished there is 
New York 
palatial 


more 
better 
hotels. 


to amuse them in 
theatres—and more 
This may make the visit so expensive 
that fewer visitors will come, thus 
economizing the time of departmental 
men. 

Another idea of the committee which 
will not strike insurance men as bril- 
iiant is the proposed creation of a bu- 
vreau devoted 
‘ive fire companies and to 
There is bureau 
for fraternal and assessment societies. 


exclusively to co-opera- 
licensing. 


another exclusively 


The importance of the fraternals and 
co-operatives in the insurance depart- 
mental life of the state is grossly ex- 
aggerated. They do not need two de- 
They are 


partments for themselves. 


handled economically and satisfactor- 


ily under the present status. 





PREDICTIONS COMING TRUE 

It has often been said among casu- 
ality men that if the New York State 
fund were examined, some of the most 
would be found 
in the medical department. This pre- 
diction is being borne out by testimony 


flaring irregularities 


taken before special investigator Jere- 
mich F. Connor. Some of the things 
testified to by various witnesses were: 
medical 


Clerks claim adjus‘ers and 


«*xXaminers in the commission’s office 
getting a “rake 
one-third of the awards. 


One clerk alone participated in sixty- 


vere in the habit of 
off” of about 
rine svch “rake offs” ond knew of 
ninety-four other cases where the ben- 
eficiary had to divide with the officials. 
Injured workmen entitled to compen- 
sation were urged to ask for “lump 
sums” in the adjustment of their 
instead of weekly allowances, 
50 that the commission's 
could get their “rake off” promptly. 
Claimants were coached as to how 
io act when appearing before the med- 


claims, 


employes 


ical examiners so that their allowances 
Tey were 
urged to say they wanted to buy farms 
would be forth- 


would be boosted. also 
so the “lump sums” 
coming. 

_ One medical examiner, whose name 
was withheld since 
died, suggested to an injured workman 
that he could get after- 
examined the later 


because he has 


insurance, 
—- 
wards man and 


shared in his allowance. 





WILL COVER CONVENTION IN 
SPECIAL NUMBER 
The Eastern Underwriter will issue 
this week a special edition covering the 
proceedings of the National Association 
of Life Underwriters, at Pittsburgh. 
IN NEW FIRM 
Charles and Nicholas Brewster and 
Carrol Badeau have taken offices at 27 
Liberty Street under the name Brew- 
ster-Badeau Company. The Brewsters 
were formerly of the Brewster-Upton 
iirm at 55 Liberty Street. Mr. Badeau 
was formerly an engineer, with the 
New York Telephone Company. 
INCREASING FACILITIES 
W. L. Pettibone & Co., 95 William 
Street, has completed binding arrange- 
ments with a number of companies on 


_ New Jersey business. 


; , 
| THE HUMAN SIDE OF INSURANCE 


The Massachusetts Mutual Life fea- 
tured in a recent issue of the “Radia- 
tor” two men whose names were new 
to the agency corps of that company. 
Joth men are new members of the 
Bokum & Dingle agency in Chicago. In 
August they were in the first division 
of producers in the Massachusetts Mu- 
tual. Arthur A. Loeb, who occupied 
first place on the bulletin, delivered 





A. A. LOEB 





OFFNER 


more than $300,000 of business in two 
months, showing an irresistible combi- 
nation of wide experience in under- 
writing and a forceful winning personal- 


ality. Speaking of |. H. Offner’s hobby, 
John H. Dingle of the Chicago office 
says: “Offmer delights in finding men 


KLINE WITH SCOTTISH 


Will Have Western Massachusetts and 
Connecticut Field—Headquar- 
ters Will Be in Hartford 
William B. Kline, special agent of 
the Northern Assurance for New Eng- 
land, is now with the Scottish Union & 
National as special agent for Western 
Massachusetts and Connecticut, the ap- 
pointment taking effect October 1. 
Mr. Kline’s experience in the New 
England States covers several years. 
His headquarters will be in Hartford. 
McGIVNEY HEARING BEGUN 
The hearing in the case of the Auto- 
mobile Insurance Company against J. J. 
McGivney has been begun. Mr. McGiv- 
ney identified documents which tended 
to show that the broker paid the agency 
ene rate, the agency reported to the 
company on bordereau in many cases a 
lower rate, although cancelled checks 
cf the brokerage house showed the high- 
er rate. These accounts had mainly to 
do with the business of R. A. Corroon 
& Co., placed through the Underwriters’ 
Insurance Agency, Jersey City. 


REPRESENTING COLUMBIA 
Ogden & Fay are to represent the Co- 
lumbia for fire business in the Metro- 
politan district. 
Those are fine posters the Iowa State 
fire marshal is sending out to boom 


Wire Prevention Day. 


insurance but do not 


” 


who need life 
want it and making them take it. 
* * « 


J. H. Wagamapn, cashier in the offices 
of the Frisco Railroad Company, at 
Lamar, Mo., leaves his desk at three- 
thirty in the afternoon. From that 
time until evening he is an agent of 
the Missouri State Life. Working just 
these few hours each day, Mr. Waga- 
nan has piled up over a hundred thou- 
sand dollars’ worth of business for the 
:ecr 1919, which is not yet over by a 
food deal. 


* * * 


Robert C. Buckley has been released 
from the navy. and has returned to 
‘he Home Insurance Co. Mr. Buckley 
enlisted in the navy in February, 1918, 
and became a § first-class yeoman. 
Shortly after he joined he was recom- 
mended for promotion to paymaster. 
He passed his examin: tions and was 
ordered to Princeton to complete his 
course. sefore going into the service 
le was assistant examiner for Eastern 
Pennsylvania, and now occupies the 
same position for Massachusetts. 

ca os * 


Eckford Ide Kay, who left the New 
York Insurance Dep: rtment to go into 
the navy, where he won the rank of 
lieutenant commander, has returned to 
he compensation division of the de- 
partment after an unusually interest- 
ing collection of experiences. At one 
period of his naval career he was chief 
executive officer of a wer ve 
in2z service in South Amer 
cther waters. 


ssel, see 


an and 






* * 2 


J. J. Doyle, automobile adjuster for 
the Pacific Coast Automebile Dep rt- 
ment of the Fireman’s Fund, tells of an 
onusual automobile loss. A woman driv- 
ing an expensive sedan lost control of 
her car, ran over a gas lamp post, broke 
it off, and in attempting to back off 
iorced the broken post up into the bot- 
tom of the car. The gas escaping 
from the pipe enclosed in the casing 
of the post was ignited by the car’s 
exhaust and under the natural pressure 
this big gas jet acted as a blow torch 
completely melting the metal parts with 
which it came in contact and entirely 
destroying the body of the cxr. 


ALFRED F. HOWARD DIES 

Alfred F. Howard, secretary of ihe 
Granite State Fire, died suddenly last 
week. He was ill only a day and had 
not been in real good health since last 
June. He was seventy-seven years old. 
Vir. Howard was a staunch organization 
man and active in his state, New 
Hampshire. He leaves a wife and son, 
his son being a special agent for the 
Company. 

Cc. L. HARPER & CO. MOVE 

Cc. L. Harper & Co., one of Phila- 
Calphia’s oldest firms of brokers and 
agents, has greatly improved facilities 
by removal from the ground floor of 
140 North Fourth Street, where it has 
heen located for a number of years, to 
ihe main floor of the Imperial Building, 
411 and 413 Wainut street. These 
spacious offices were formerly occu- 
pied by Jones, Launt & Barrett, Inc., 
who have taken quarters on the third 
fioor of the building. 

The Brooklyn Brokers’ Association 
will hold a lecture on fire prevention 
at the Imperial Hotel, October 9, which 
is Fire Prevention Day. 


Frank B. Off has been commissioned 
for Philadelphia and vicinity by the 
Capital Fire of California. 


H. M. Holderness has been appointed 
agency correspondent of the Connectl- 
cut Mutual Life. He has been assistant 
superintendent of agencies. 
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Wants Office in 
Albany Closed 


New York Headquarters of Insurance 
Department Sufficient Retrench- 
ment Committee Believes 








SUGGESTION WILL CAUSE STIR 





Separate Bureau for Fire Co-oper- 
atives Another Idea of State 
“Efficiency” Men 


A report on retrenchment and _ re- 
organization in the government of New 
York State, prepared by the Retrench- 


inent Committee of the State Recon- 
‘struction Commission, has been made 
public. The state hasn’t enough bud- 
get appropriation to pay expenses; 
Hence, the retrenchment committee. 
Among other departments reviewed by 
the committee and about which rec- 


saving in expenses 
Department. 
that the Al- 
Insurance Depart- 


ommendations ior 
are made is the Insurance 
The report recommends 
pany office of the 
ment be abolished. 
Would Prove Unpopular Move 
information will 
as the move 
most unpopular one. At the present 
‘ime there are offices in both Albany 
and New York, and hearings are held 
‘n both places. That the insurance de- 
pertment should have a principal office 
jn the state capital is the belief of 
nearly everybody in insurance; and 
that agents and brokers from the Wes- 
tern part of the state should be obliged 
to make the long journey to the lower 
postr of Manhattan Island, when thev 
‘nm save 150 miles by stopping in Al- 
~ael instead does not seem sensible. 
If expense must be saved it should be 


cause a. stir 
would be a 


This 
in insurance, 


done in some other way. 

The report in part follows: 

“Tt is recommended that the De- 
partment of Banking and Insurance 


continue with all of their present func- 
tions with the exception of the assess- 
ment and collection of taxes on foreign 
insurance companies which will be per- 
formed by the proposed Department of 
Taxation and Finance. It is proposed 
that the governor shall have power to 
appoint with the consent of the Sen- 
ate, and remove the heads of these 
iepartments, who will be called The 
Commissioner of Banking and the Com- 


ijissioner of Insur: nce. The Commis- 
sioner will hold office at the gover- 
nor’s pleasure instead of for three 
years as at present. 

“The Department of Insurance will 
include the present functions except 
ine taxation of foreign companies. The 
internal organization of the present 
department will be simplified by va7i- 
ous consolide tions. There will con 


(Continued on page 14) 


Risk “Bound” Five 
Days After Fire 


ATLANTIC CITY’S ALLEGATION 





Why Companies Are Contesting Pay- 
ment of Clement Ross Manufac- 
turing Co., Cheraw, S. C. 





the Clement Ross 
Manufacturing Co.’s loss at Cheraw, 
S. C., John E. King, in speaking for the 
Atlantic City Fire, one of the companies 
in this litigation, said: 

“On May 27, 1918, upon application of 
E. F. Perry & Co., the Atlantic City 
was bound for a line of $1,500 on a risk 
of the Clement Ross Manufacturing Co. 
Subsequently, the Company was notified 
that the risk had burned on May 22, or 
five days prior to its having been of- 
fered the Atlantic City. Inasmuch as 
the binder had not become effective 
until five days after the fire, naturally, 
the Atlantic City disclaimed any liabil- 
ity for that particular fire. 

“Just prior to the expiration of one 
year from the date of the alleged fire 
the assured saw fit to bring suit against 
the Atlantic City and some other fire 
insurance companies. The Atlantic City 
is represented by Abraham Kaplan, 
counsel.” 


In reference to 


READY FOR FIRE BUSINESS 
Columbia, of Jersey, Enters New Line 
Under Auspicious Circum- 
stances 


As from October 1 the Columbia In- 


surance Company of New Jersey has 
extended its operations to the fire in- 
surance field. 

The Columbia, which was organized 


in 1901 by interests identified with the 
Phoenix of London, has up to the pres- 
ent time confined its operations to in- 
land marine and automobile insurance, 
in connection with which classes it has 


built up a considerable volume of de- 
sirable business. 
Percival Beresford, United States 


manager of the Phoenix of London, as 
vice-president and fire manager, will be 
in charge of the entire fire business of 
the Columbia in the United States, 
which will be developed and handled 
along the same progressive and liberal 
lines as the Phoenix. The Columbia, 
therefore, enters the fire insurance field 
under very favorable conditions 

The Columbia’s marine and automobile 
business will continue to be handled as 
at present at 27 William Street, New 
York, under the management of F. H. 
Cauty. 

The last statement of the Company 
shows a capital of $400,000; assets, $1,- 
459,099 and surplus as to policyholders, 
$1,148,486. 











OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5.38 2,334.00 


SURPLUS TO POLIC YHOLDERS 


$3,833,866.73 


LINES WRITTEN 


MARINE WAR RISK 
WIND STORM MAIL PACKAGE 
LIGHTNING TOURIST BAGGAGE 
EXPLOSION 
COMMISSIONS 
AUTOMOBILES 
LEASEHOLD 
REGISTERED 


VriIRE 
rORNADO 
RENTS 
PROFITS 
HULLS 
CARGOES 
FLOATERS 


USE 
INLAND MARINE 


MAIL 


Affiliated with 
ETNA LIFE 





SPRINKLER LEAKAGE 
AND OCCUPANCY 


INLAND TRANSPORTATION | 


INSURANCE CO. 
4ETNA CASUALTY & SURETY CO. 


THE AUTOMOBILE— 
INSURANCE COMPANY 




















ee me 








Binders Effected on Risks Anywhere in the U. 8S. & 
Phone John 4613 


43 Cedar St., 
New York City 


Scottish Union & National 
Atlas Assurance Co. 


Rhode Island Insurance Co. 
Nationale of Paris 





BERNHARD JNSURANCE AGENCY 
1 Montgomery St., 
Jersey City, N. J. 


Fireman’s Fund 
Home Fire & Marine 


Canada| 

















Boston, Massachusetts 
ARTHUR E. CHILDS, President 
LIFE, ACCIDENT, 


Low Guaranteed Rates 


The Columbian National Life Insurance Company 


and HEALTH INSURANCE 














NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 





NEW YORK CITY AGENTS 
Commonwealth Insurance Co. of New 


ONE LIBERTY STREET, 


Telephones: John 63-64-65 


BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., of Eng. 
Commonwealth Ins. Co. of N. Y. 
United British Ins. Co., Ltd. of London 
New Jersey Ins. Co. of New Jersey 


Detroit F. & M. Ins. Co. of Mich. 


Special Facilities for Handling Out of Town Business 


Telephones: Main 6370-6371-6372 





LEWIS & GENDAR, INC. 


New Jersey Insurance Co. of Newark 
NEW YORK CITY 


Firemen’s Ins. Co. of New Jersey 
Globe & Rutgers Insurance Co. 


Employers’ Lia. Assce. Corp. of London 


145 Montague Street, Brooklyn—New York 


York 
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Six Months’ Business 
in Philadelphia 


REPORT MADE TO FIRE PATROL 





Totals for 1919 Period $500,000 in 
Excess of Corresponding Period 
Last Year 


From the Philadelphia Fire Insur- 
ance Patrol has been taken the follow- 
ing report of premiums collected dur- 
ing the first six months of 1919, to- 
getaer with corresponding figures in 
1918. The amount given is that re- 
ported for assessment. 

Pennsylvania Stock Companies 
First Six Months 


1919 1918 

Allemannia ..... S$ 6001 § 11,227 
Alliance ........ 38,388 35,987 
DD) cwivnwsees« . eee 
B. Franklin Und. 15 4,047 
Birmingham .... 3,449 4,289 
WU eee cestices 6.725 4,210 
2 ae 19,260 25,282 
Duquesne Und.... 9,262 12,960 
“ire Association. 146,888 130,: = 
4 115,669 73,85 

eer 65,853 5 ress 
eee 6,969 6,869 
Independence ... 1,322 1,160 
ins. Co. of N. A. 284,761 226,600 
ins. Co. of Pa.... 49,966 46,383 
Keystone Und... 14,639 12,045 
j.umbermen's 47,007 27,026 
Mechanics ...... 83,875 71,929 
Nat. B. Frank!in 1(,047 15,156 
wet UWnion...... 21,798 24,663 
North Branch... 12,443 6,860 
Penn. Vire...... 109,775 98,602 
~~ Sa Se 7 ee 
Vhiladelphia Und. 32,759 28,389 
Pittsburgh ...... 14,887 14,187 
Pittsburgh Und. 17,075 17,420 
MOEBBMIGO 6 cscccce 15,092 14,515 
Republic ........ of. ) rer 
gg ee Uo  « ree 
Union Pittsburgh 2,642 2,973 
United American 19,516 10,024 


46,314 
16,973 


United Firemen’'s 38,366 
Western ..... 16,336 


| ee $1,270, 868 $1,080,488 

Stock Companies of Other States 

Only companies reporting $25,000 or 
more in 1919 listed. 


CN Serre cer ey $ 91,679 $ 74,561 
Agricultural 34,291 32,027 
American N. J.. 53,743 35,337 
Amer. Alliance.. 53,430 48,880 
American Central 32,304 32,789 
American Eagle.. 38,201 53,874 
Atiag Und....... ere 
Automobile ..... 47.567 31,459 
ND. o:4.a:5.6:0:5.0° 48,836 49,077 
COMGCN 2 ccseee 40,281 42,779 
oO eee 38,846 31,880 
City of New York 21,026 20,753 
Commonw’h, N.Y. 28,123 28,121 
Concordia ...... 28,787 29,759 
Continen‘al ..... 67,138 67,196 
Fquitable ........ cer 
Fidelity-Phenix 53,340 42,569 
Firemen’s, N. J.. 61,188 62,292 
Firemen’s Fund.. 41,556 31,386 
Glens Falls ..... 35,974 29,032 
Globe-Rutgers ... 10.345 31,169 
Great American. 64,614 75,053 
Gt.Am., Roch.Dpt. 32,938 40,690 
FEBMOVEP 2c cc ecse 39,061 41,283 
PAMrtforad = ..ccess 66,508 86,125 
Home, New York 130,111 108,494 
Home Und. ..... 50,153 47,077 
Home Fire & Ma. 29,757 11,055 
Hudson, N. Y..... ke eee 
Nat. Hartford.... 75,271 62,988 
National Liberty. 55,563 55,709 
POWETE cccicsves 27,810 32,157 
New Hampshire... 29,750 32,167 
New York Und... 35,899 27,868 
WIMRETA. 2c scree 34,201 34,385 
North River .... 32,291 29,329 
ES aravavtsc'a)na 30.750 32,520 
Phoenix Hartford - 35,909 35,055 
Providence.-Wash. 41,029 40,663 
ae 49,981 51,656 
GMEIEY os ececes 30,741 24,231 
Springfield ..... 41,809 40,224 
St. P. Fire & M. 25,325 23,059 
United States .. 51.553 44,729 
Foreign Companies 
ern 39,186 34,340 


ommerc’l Union 77,540 65,393 
i oe 2 ee 154,335 or 
‘ondon Und. 26,469 33,778 
ond. & Lancash. 37,031 28.2 278 
North British.... 61,897 42.212 
MOrthernm «...... 74.042 77,246 
Norwich Union.. 32 826 32,975 
PRIOTING 66 css ie 47 362 45,008 
- PROOMIX 2c cisiec cs 32,619 40,663 
Phenix, Paris.... 27 930 13,316 
i Cen eae 146,733 163,522 
scottish Union... 55,750 51,801 
SBME, Saat ack is-4: Wika 26.361 26,857 
| Rr ee ee 33,312 31,616 


Total premiums, all companies, 1919, 
$5,554,028; 1918, $5,091,050. 


BIG DEMAND FOR STRIKE 


Home Had Written $5,000,000 Up to 
a Short Time Ago; Large Policy at 
Monessen, Pa. 





The steel strike has resulted in great 
activity in the strike, riot and civil com- 
motion market, particularly in Pennsyl- 
vania, Ohio and Illinois. Daily news- 
papers in various parts of the country 
are printing stories about this indem- 
nity; insurance agents and brokers are 
buying advertising cards in daily papers 
offering the coverage, some saying they 
will bind anywhere in the country; and 
the insurance offices are being flooded 
with telephone calls asking for informa- 
tion and requesting that policies be 
issued. 

The New York “Times” a few days 
ago ran almost a column under the head- 
line, “Riot Insurance Rates Trebled. 
Above $100,000,000 Worth Hurriedly 
Taken Out in Lust Ten Days.” It based 
its information on a visit of one of its 
reporters to leading offices on the 
Street, including the Home, North 
British, Liverpool & London & Globe, 
Continental and Aetna. 

George A. Clarke, assistant secretary 
of the Home, was quoted by the “Times” 
as saying that more than $5,000,000 had 
heen written by the Home in the steel 
district and that the number of policies 
was on the increase. 

Mr. Clarke said that a million-dollar 
policy had been taken out in the Home 
by a company in McKeesport. In Pitts- 
burgh $3,000,000 had been written and 
more than $1,000,000 in Johnstown. 

The North British was quoted as hav- 
ing written $500,000 on one policy. It 

also said there was a demand for this 
insurance on the part of wholesale 
houses. 

The Pittsburgh Steel Co.’s plant at 
Monessen, Pa., was insured for $5,000,- 
000, according to a Hartford report. 


WILL TALK ON STRIKE 
The Suburban New York Field Club 
is to hear a talk October 6 on strike and 
riot insurance, by L. I. Wiltbank, of the 
Commercial Union. 


NEW YORK STATE 


SUPERIOR FIRE OF. PAY 
CAPITAL FIRE OF N: HY 





eG 
PERCY B. DUTTON, Manage 











100 William Street 





| Excellent Facilities for Handling Suburban Business 


SCHAEFER & SHEVLIN 


GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 


New York, N. Y. 


Phones } sae 1167, 1168 











A. H. TRIMBLE, Prest. 
Why not make room in your 


Capital $400,000.00 


Surplus to Policy 
Assets $2,083,462.49 


The Superior Fire Insurance Co. 
PITTSBURGH 


Incorporated 1871 


EDWARD HEER, See’y and Treas. 


agency for a conservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Holders $730,417.59 











National Liberty 


INSURANCE COMPANY 
OF AMERICA 
NEW YORK 


Incorporated Under the Laws of the 
State of New York in 1859 


Statement, January 1, 1919 


Cash Capital ...... $1,000,000.60 
| ere vias te 9,609,646.00 
Liabilities, including 
ere 7,214,228.11 
Net Surplus ....... 2,395,417.89 
Surplus to Policy 
eee ee 3,395,417.89 


HEAD OFFICE 
62 WILLIAM STREET, NEW YORE 














THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


Che real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 

FRED. mw a "ae Vice-President 
JARVIS, ‘Secretary 

WILLTAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, Inc., Gen. Agents 
Metropolitan District 


95 WILLIAM STREET, NEW YORK 














Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 











ADEQUATE [ 
FACILITIES 


ALL LINES 





325 WALNUT STREET 


PHILADELPHIA 


CLARENCE A. KROUSE & CO. 


LOCAL AND GENERAL AGENTS 


PHILADELPHIA, FA. 





SATISFACTION 
SERVICE 


ALL LINES 








PENNSYLVANIA BBB: ies! © NEW JERSEY 








307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—aAutomobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico 





Home Office: 68 William Street 
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Attendance Figures 
Take Leap Forward 


LOUISVILLE MAY HAVE) 1,500 


Two Cars From New York; Business 
Vital; Entertainment Most 
Elaborate 


Two special cars will leave the Penn- 
sylvania station in New York October 
13 at 2.08 P. M., carrying New York 
imsurance men to the big agents’ meet- 
ing in Louisville. Reservations by 
New York State men for this train 
should be made at once through Sec- 
retary C. 5.5. Miller, 95 William Street, 
New York. The association has never 
had to engage two cars for its New 
York delegation and this increase in 
the demand for accommodation marks 
but one of the many evidences that 
the Louisville meeting is to be the big- 
gest ever. 

Those who take this train will be in 
time for the smoker Tuesday night. 

Wagers, with real money, are being 


made on the number who will flock 
to the hospitable city on the Ohio’s 
banks. The number ranges from 1,200 


to 1,500, which is hundreds more than 
usually attend the annual conventions 


of the National Association of Insur- 
ance Agents. 
There will be more company ofli- 


cials from East and West at the Louis- 
ville meeting than ever before and 
none of those who attend will be more 
warmly welcomed. Also state insur- 
ance Officials are cordially invited to 
attend. 
Will Care for All 

Space in the Louisville hotels is be- 
ing rapidly taken up but even should 
all be pre-empted by the time the con- 
vention begins, Louisville’s insurance 
men are not the kind to leave any 
brother uncared for, be he labeled mu- 
tual, reciprocal, state fund, home office 


adjuster, insurance commissioner, or 
what not. There is absolutely no fear 
of that. In fact, should any late comer 


be without a room, his seeming mis- 
fortune would surely turn out a bless- 
ing in disguise, for his wants would 
he ministered to in true Louisville 
style. 

Non-Agency Competition 

Each day the program takes more 
definite form. The entertainment fea- 
tures are by far the most elaborate 
the association has ever made. It’s a 
pity some of them cannot be disclosed 
but Secretary Miller is acting guard- 
edly. He wants all surprises to be 
real. There will be no formal dinner, 
as has been the custom on the second 
night of the convention. Informal en- 
vertainments will be given Tuesday, 
Wednesday, Thursday and Friday, with 
1 buffet supper each night. Every one 
of the entertainments is to be entirely 
different and a “regular” show. 

More music has been engaged for 
this convention than for any other held 
by the association. A fine band will 
play for twenty minutes preceding 
each session. The sessions will begin 
bsolutely on time (this is no joke) on 
the top floor of the Seelbach Hotel. The 
committee has two gavels this year. 
if one be lost that will not delay the 
game. There will be no day enter- 
tainments. Also, there will be no 
parched throats Louisville rests up- 
on wu subterranean lake of good cheer. 

Ownership of Cancellations 

Latest announcements of the  pro- 
4ram include a response to the address 
of welcome, by Thomas F. Southgate, 
president of the North Carolina Asso- 
ciation, who inherits much of tae 
marked oratorical ability of his father. 
N. S. Riviere, Pittsburgh, will talk on 
the competition of non-agency mutuals. 
He carrles a live message. There 
will be presented a summary of the 
uestionnaire to casualty companies 
on the ownership of cancellations, an- 
other live topic. An address on con- 
servation and agency service will be 
made by C. R. Tuttle, Insurance Com- 
pany of North America. 

Unfair Casualty Competition 

Open discussion of absorbing topics 


will be a prominent part of the pro- 
gram. Unfair casualty competition, for 
example, will be handled by G. Arthur 
Howell, Atlanta. Irvine O. Chester, 
Westeriy, R. 1., will le_d in discussing 
the individual agent as a conservation- 
ist. Mr. Chester made a national repu- 
tation with his fire prevention work 
among school children. 

Thursday, October 16, James L. Case, 
president Connecticut Association, 
will speak on nicking a state associa- 
tion worth while. He knows! His is 
a model, a real, organization. Discus- 
sion of what the local board can do 
will be led by John C. Coart, Seattle; 
¥. F. Ludolph, San Antonio; W. S. Gil- 
‘iam, St. Paul, and Cliff C. Jones, of 
the Kansas State Board. Local collec- 
tion systems will be discussed by Aus- 
tin McElroy, Coiumbus, Ohio, and 
Charles B. H. Loventhal, Nashville. A 
member of the National Board is to 
Zive an address on a subject to be 
selected. 

The presentation of the Association 
Membership Trophy to the 1919 winner 
holds much of interest. 

KF. W. Lawson, United States mana- 
ger London Gucerantee & Accident, is 
to give a short talk. His subject has 
not been announced. Office short cuts, 
business builders and follow ups will 
be handled by Blinn Stone, Detroit; 
W. S. Hart, Columbus, Ga., and pos- 
sibly by others. 

Bament on Adjustments 

W. N. Bament’s articles on adjust- 
ments are always of more than usuat 
value. This long time member of the 
Home’s staff will talk on adjustments 
und reminiscences. 

Development of side lines is to be 
handled in a discussion led by J. A. 
Giberson, of Alton, Ill, who has made 
several pronounced successes of this 
ieature. Appraisals and more and bet- 
ter business for agents will be treated 
in an address by Fred M. Lloyd, of 
“Lloyd-Thomas Appraisal Co., Chicago. 

To give everybody a chance to talk 
an informal discussion has been ar- 
ranged, open to all members, for a 
half hour at each session. 

T. B. Donaldson, insurance commis- 
sioner of Pennsylvania, is to give his 
views on co-operation between agents 
and state dep.rtments. He has some 
pointed questions he wishes to ask the 
egents 

Discussion of agents’ qualifications 
'aws has been assigned to Marshall J. 
llis, president Georgia Association, 
while agency group advertising is in 
the hands of Chester E. Ford, Des 
Moines. 

A new 
forum. 

S. Y. Tupper, Atlanta, is down for an 
address on conferences between com- 
panies and agents. This sounds good. 
Another feature is a demonstration of 
selling automobile insurance, with a 
prize for the best selling talk. 

Friday, October 17, automobile rides 


program feature is an open 


wil! be enjoyed; the convention pic- 
ture will be taken at the Audubon 
Country Club, where a buffet supper 


will be given. Golfers will be out in 
force on all the links. 
National Board Conferences 

Developments within the association 
during the year make it possible here- 
after for Agents’ Association members 
to confer with 1. conference committee 
:ppointed by the National Board, com- 
posed of the cvairman of the commit- 
tee on laws and legislation, the chair- 
man of the executive committee and 
iwo other members 

One of the most pronounced accom- 
plishments of ihe yeur in the associa- 
tion is the progress made towards fav- 
ing better agents’ qualifications bills 
introduced throughout the country as 
state department measures. 





SUCCEEDS PIERCE & SON, INC. 

The insurence firm of Pierce & Son, 
Inc., of Perth Amboy, has been suc- 
ceeded by the Pierce-Johnson Com- 
yany. This new company has been in- 
corporated at $25,000, which is to be 
divided into 2,500 shares. The incor- 
norators are Lloyd P. Johnson, William 
W. Pierce and A. F. Reitemeyer. Mr. 
Johnson will be the statutory agent. 








COLUMBIA 


INSURANCE COMPANY 


OF NEW JERSEY 


(Established 1901) 


| ON OCTOBER 1ST THE COLUMBIA 
EXTENDED ITS OPERATIONS TO 
THE FIRE INSURANCE FIELD! 


EXCELLENT FACILITIES & SERVICE 
ABSOLUTE SECURITY 





Head Office—-Fire Dept. 
100 WILLIAM ST., NEW YORK 
Dept. 


Pacific 


Western Dept. 


Insurance Exchange 222 Sansome St. 
CHICAGO SAN FRANCISCO 
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and policy information can be most quickly 


acquired by reading the special 
Strike, 
Riot and Civil Commotion 
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Lack of Fire Doors 
Blamed for Big Loss 


EQUIPMENT RULES DISOBEYED 


50,000 Gallon Tank Quickly Emptied by 
Sprinklers—Detroit Water Pres- 
sure Very Low 


It is generally found that when the 
o-called “freak fires” occur, there has 
peen some rule of the National Board 
disregarded. 

A striking example of that is seen 
‘n the recent fire in the plant of the 
Wadsworth Manufacturing Co., :t De- 

“trait. This concern is engaged in the 
manufacture of automobile bodies. The 
main plant consisted of two principal 
buildings of rather light form of con 
struction. one of the buildings, No. 6, 
being six stories in height, and the 
other, No. 1, being one story high. A 
watchman first saw the fire in one of 
the upper stories of building No. 6 and 
immediately turned in an alarni. 

These two buildings were equipped 
with automatic sprinklers of the Grin- 
.ell Glass Button, 1917 type, and the 
primary supply was from a 50,000 gal 


lon tank, the bottom of which was said 
‘o be 30 feet above the highest sprink- 
ler. The only other supply of water 


was from the mains, and at this point 
the pressure averages about 20 pounds 
and never exceeds 30 pounds. The 
‘*uuilding was divided into three sec- 
tions by 12 inch brick walls, with op- 
enings on all the floors protected by 
single automatic fire doors 

juilding No. 6 was used for paint- 
ing, upholstering and varnishing, ond 
of course was filled with inflammable 
material. This caused the fire to spread 
rapidly through the openings, and op- 
ened so many sprinklers that the water 
supply was soon exhausted. The plant 
was almost completely destroyed with 
the exception of the power house. — 

The regulations of the National 
Hoard of Fire Underwriters for the 
protection of wall .openings, say, in 
Class A, Section I, Rule 3: “Each side 
of the wall at every opening in an in- 
terior fire wali shall be provided with 
en approved self closing or automatic 
fire door.” This was not done. Further 
in Class A, Section I, Rule 14, they 
say “When the conditions are such 
that the spread of fire through the 
wall openings is likely to be very 
rapid, or where the spread of fire 
through wall openings is likely to seri 
uusly endanger life, the fire doors 
should be operated by approved auto- 
matic quick-operating door closing de- 
vice or system.” This also was not 
done. 

The total insurance on this plant was 
$2 000,000, and was all carried by stock 
companies. The Western Factory 
Association carried $1,775,500 of the 
insurance. The loss is estimated at 
between 60 per cent and 70 per cent 
of the total insurance. The lack of 
sufficiently protecting the wall openings 
combined with inadequate water sup- 
rly brings to mind the saying of a 
famous underwriter, “Fire protection 
to be effective must be complete, since 
98 per cent of efficiency may be vitiated 
by 2 per cent of oversight, careless- 
ness or omission.” It would be inter- 
esting to know how many other plants 
are following the footsteps of the 





Wadsworth Manufacturing Company 
plants with a high fire hazard, inflam- 
mable stocks, and almost complete fire 
protection. 

In the monthly report of fires and 
losses issued by the Boston Manufac- 
turers Mutual Fire Insuri: nce Company 
the following comment is made con- 
cerning this loss: “This is the third 
large loss which has occurred since 
January 1, 1918, in sprinklered auto- 
mobile plants in Detroit, the insurance 
on. all these plants being carried b7 
ihe stock companies. The destruction 
of the Wadsworth plant emphasize: 
‘gain that the Detroit Public Water 
Svstem is inadequate for even a sec- 
cndary supply to automatic sprinklers, 
end that no dependence should be 
placed on it for other than a suction 
supply for fire engines, and even for 
Inat purpose, due to the rapid growth 
of the city, it is insufficient. Prover 
protection requires that prinklers 
hould have in ample supply of water 
at a good pressure, and in this case as 
in other plants in the city, fire pumps 
are absolutely necessary to supple-- 
ment the supply from the’ gravity 
tanks. 


Wants Albany Insurance 
Department Office Closed 
(Continued from page 11) 

tinue to be two deputy commissioners. 

Seven Bureaus 

“The work of this department is al- 
most wholly centered in New York 
City. There is little need of an AI- 
vany office. The consolidation of all 
work in one office in New York City 
will result in greater efficiency and a 
large saving. It is therefore recom- 
imended that there be one office in New 
York City with the following seven 
bureaus: Bureau of Administration, Ac- 
tucrial Bureau, Fraternal and Assess- 
ment Bureau, Examining Bureau, Liqui- 
dation Bureau, Underwriters’ Associa- 
tion Bureau. 

“The Bureau of Administration will 
include the present bureaus of admin- 
istration, statistics, accounts, printing 
and. purchasiny; of the Albany office 
ind the general administrative and 
stenographic burecus of the New York 
office. The Actuarial Bureau will in- 
clude the Actuarial Bureau of the Al- 
hany office and the Workmen’s Com- 
pensation and Audit Bureaus of the 
New York office. There will be a di- 
rector at the head of the Bureau of 
Administration, a chief actuary at 
the head of the Actuarial Bureau, a 
chief examiner at the head of the 
other bureaus excepting the Examin- 
ing Bureau, which will be under a 
deputy commissioner whose’ imme- 
diate assistants will be chief ex- 
aminers. All these positions will be 
in the competitive class under et" 
ervice, with the exception of the aep- 
uly commissioner. It is proposed to 
trans*er the counsel for the Insurance 
Denartment to the attorney general’s 
office.” 

Henry Evans Member of Main 
Committee 

The staff of the Committee on Re- 
trenchment worked under Robert 
Moses, Chaming E. Sweitzer being as- 
sistent. Other staff members are said 
tc be “efficiency” men and women. The 
main reconstruction commission, of 
which the Retrenchment Committee is 
2 part, has only one insurance man on 
‘i—Henry Evans, president of the 
Continental. 








Surplus to Policyholders, $12,922,516.93 


qOUNDED 292 1792 Insurance Company of 1919 
Pia PHILADELPHIA 
127th ANNUAL STATEMENT DECEMBER 31, 1918 
I OED citratenaacsescedescscddisvecicssrenceted .000.000. 
Reserve for Premiums 12,217,808.92 
Reserve for Losses ...... 4,594,236.33 
i i Tn 2. .eecasnidamababaibnneneds 1,030,000.00 
All Other Liabilities .......... sennesesee ° 36,851.22 
The Oldest American see onimenisniaeenboutes eee 8,922,516.93 
Stock Insurance Company in pitino 1 
IED. -Suinddeeastacsahanrdinessatnciiboieimael $30,801,413.40 


Losses Paid Since Organization, $203,147,689.78 

Fire Insurance, Tornado, Sprinkler, Explosion, Inland Transit, Salesman’s Floater, 
Automobile, Use and Occupancy, Builder’s Risk, Tourist War Risk, Cotton Insurance, 
Marine, Rent, Leasehold, Parcel Post, Registered Mail. 
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WM. B, CLARK, President 


One Hundred Years of Service 
Losses Paid over $174,000,000 
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Making Standards 
For Sprinkler Lines 


HOLD CHICAGO CONFERENCE 
Under Direction of Central Actuarial 
Bureau; Proposed Amendments 


Embrace Many Subjects 





The next Standardization Conference 
under the direction of the Central Ac- 
tuarial Bureau will be held in the Au- 


ditorium of the Chicago Board of Un- 
derwriters, at 10 A. M., October 6. 


In order that improved and more 
uniform standards in sprinklered risks 
may be established, and to remedy 
some confused conditions which now 
seem to exist, amendments to Rules 
of Practice will be given consideration. 

As there is apprehension of impair- 
ments by freezing during the coming 
winter, it has been deemed desir:ble 
to plan at this meeting for prompt 
restoration of such impaired sprinkler 
equipments as may develop. In order 
to perfect plans of co-operation as be- 
tween the sprinkler companies, the bu- 
reaus and others involved, a discussion 
of this subject will take place. 

The proposed amendments 
ihe following subjects: 

Area per sprinkler under ceilings of 
concrete beam and girder construction 
except where heads are placed in pan- 
els should not exceed 90 square feet 
nor more than 10 feet apart in either 
direction and heads shall be staggered. 

Where lines are run in beam panels 
under beam and girder mill ceilings, 
srea per sprinkler shall not exceed 90 
=quare feet and heads should be stag- 
gered not to exceed 12 feet apart on 
a line. 

Sprinkler heads under plaster board 
ceilings where plaster board is used 
on combustible ceilings shall be spaced 
in the same manner as neads under 
open joisted ceilings. 

All combustible blind 
floors or ceilings where variation in 
pitch occurs shall be provided with 
sprinkler protection up to the point 
where a four-inch clearance between 
vpper and lower joists prevails. 

Wet systems of 8 inch size should 
not be provided with more than four 
hundred heads on any one floor. 

Approved corrosion-proof heads will 
be required in all packing houses, tan- 
neries, alkali plants, organic fertilizer 
plants and all portions of cold storage 
nuildings where direct ammonia expan- 
sion system is used. The following 
vecupancies will also require corrosion- 


embrace 


spaces. in 


proof heads: All portions of any plant 
where acid or alkali vapors prevail, 
ammonia compressor rooms of cold 


storage plants, stables, storage battery 
rooms, electroplating rooms, galvaniz- 
ing rooms, areas under sidewalks where 
moisture is present, steam rooms of 
all descriptions, driveways, all areas 
cxposed to outside weather, salt storage 
rooms, basements of grain elevators, 
Jocomotive sheds or houses, ete. 


The General Committee 
recommends: 


“Where not 


Inspection 


over 20 sprinklers are 
to be instclled outside over windows 
and/or at eaves, they should be of the 
ordinary closed type, to be supplied by 
the dry system, if any, inside the build- 
ing on a separate line controlled by an 
O. S. and Y. Gate Valve. 

“Where more than twenty (20) heads 
are to be installed, 9 separate dry 
valve should be provided, all piping to 
be of galvanized iron, and of the stand- 
ard sizes prevailing for inside work. 

“Where dry pipe equipment is not 
‘nstalled inside the building, the 
sprinklers forming water curtain to be 
of the ordinary open type installed in 
the usual manner.” 


NATIONAL AU bel ad 
ASSOCIATIO 
Spacing of picainong Sprinklers 

For paragraphs 1, 2, 3 and 4 suggest the fol- 

a substitution: ; 

Ceilings of modified mill construction with 
timbers forming bays spaced four feet or less 
on centers should be treated the same as open 
joist construction in respect to spacing and 
arrange ment of sprinklers. 

“Where bay timbers are spaced more than 
four feet on centers but not more than six feet 
on eenters, sprinklers should be in alternate 
bays and staggered spaced. Area per sprinkler 
not to exceed 100 square feet.” 
Suggested substitution continued: : 

“Under open finish joisted construction, ceil- 
ings, floors, decks and roofs, sprinkler lines 
shall be rua at right angles to the joists and 
the sprinklers arranged ‘staggered spaced’ so 
that the heads will be opposite points half way 
between the sprinkler heads on adjacent lines. 
And the distances between the sprinklers in 
the lines at right angles to the joists should not 
exceed eight feet and between these lines of 
parallel with the joists, the distance should 
not exceed eleven feet. End heads en alternate 
lines should not be more than two feet from 
walls or partitions. : 

“An exception may be made to this rule and 
two and one lines allowed in ordinary open 
joisted construction bays from cleven feet one 
inc h up to fourteen feet. 

“Sprinklers not to be spaced in excess of eight 
feet in lines and arranged ‘staggered spaced.’ 
Area per head not to exceed 80 square feet.’ 

Valves and Fittings ‘ 

Eliminate the word “risers” in the 2nd line 
of the Ist paragraph of this section and the 
clause in the 3rd line “‘where alarm valves are 
installed,” and instead of the word “top” in 
the 2nd line substitute “highest possible point,” 


SPRINKLER 


after which this part of the sentence woul 
read as follows: ‘A test pipe of not less than 
%j-in. in diameter will be required at the 


highest possible point of all wet systems. 

For the 13th paragraph “All trapped heads, 
etc.” the following substitution is 1¢ccomme nded: 
“All trapped heads in excess of five in wet 
pipe systems will require a _ separate three- 
quarter inch drip, drain or draw-off valve and 
where in excess of twenty, a drip, drain or 
draw-off valve and drain connection will be 
required.” 

Alarm System 

Under this section, we would recommend that 
water motor alarms be required exclusively, 
which, we believe, to be more reliable than 
electric alarms 

Gravity Tanks 
section, we could 
paragraph two. 
Miscellaneous Rules 

We would recommend that the cight-story 
limit in the requirement for floor valves in 
the first paragraph of this section be eliminated 
and that the rule be to the effect that no floor 
valves will be required except in special cases, 
and iist such as special classes in which floor 
valves may be required, 

We would recommend the classification of fire 
department connections as supply mains and 
the acceptance of short turn fittings where long 
turn fittings would not be required in accor- 
dance with the long turn a rule in the 
section “Valves and Fitting 

We would recommend that galvz anized wrought 
iron (or other standard) pipe skould be re 
quired in open sprinkler systems only as far 
hack as the controlling valves and not the cast 
iron pipe. 


Under this recommend the 


elimination of 
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92 William Street, New York 





INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 
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JOHN KAY, Vice- -President and Treasurer 
NEAL BASSETT, Vice-President 





Firemen’s Insurance Co., Newark, N. J. 


1, 1919 


Cash Capital Levaceeusrenceeesee es .$1,250,000.00 
Net Surplus .... 0.000.000 0 00 oe oo o$epe 46,144.00 
SURPLUS TO POLICYHOLDERS . $3,496,144.00 


DANIEL H. DUNHAM, President 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 














LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


E. F. FLINDELL 
INSURANCE 





1 LIBERTY STREET 


JERSEY CITY, N. J. 
Montgomery St. 
Tel. 216 Montgomery 





Telephone John 2612 


LOCAL OFFICES 


BROOKLYN, N. Y. 
153 Remsen St. 
Tel. 2504 Main 


NEW YORK 


NEWARK, N. J. 
9-15 Clinton St. 
Tel. 614 Mulberry 








YORKSHIRE | APPOINTMENTS 

Rarl A. Reid, former special agent of 
the Mercantile, has been appointed state 
agent for the Yorkshire in Ohio and 
Michigan. Stewart H. Davey has been 
appointed special agent for New York 
and New Jersey, and Walter FE. Vol- 
brecht, formerly state agent for the 
Pittsburgh Underwriters, has been 
made Pennsylvania special agent. 





H.KRAMER 


ADJUSTER 


FOR INSURANCE COMPANIES 
59 Maiden Lane, New York City 














San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


U. S. Uash Assets, Dec. 31, 1918 
Surplus - - - - - 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 
04 - . - - . 









$17,083,985.30 
4,880,795.09 
3,239,491.00 
1,427,290.00 


1,051,543.00 


Globe 
surance Co. 


CIMICED 






Over 


HUGH R. LOUDON, 
J. B. KREMER, Deputy Manager 
T. A. WEED. Agency Superintendent 


$160,000,000.00 


Losses Paid in the United States 


Manager 


NEW YORK OFFICE 
80 William Street 
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Safety, Service and Satisfaction 








| THE CONTINENTAL organization is 
| built on the foundation of Safety to our 
| Assureds, Service to our Agents, and Satis- 
faction to both. ‘The soundness of every 
CONTINENTAL policy, and the Com- 
pany’s method of square dealing that keeps 
all honest claimants content, constitute the . 


basis of CONTINENTAL Agency Service. 


Every CONTINENTAL man, in office 
or in field, is trained to give CONTINENTAL Service. 
The Agent derives benefit from that Service in direct ratio to 
the use he makes of It. 





Whenever THE CONTINENTAL can serve you, the 


Company invites you to call on it. 


Co-operation will pay us both 





THE CONTINENTAL 
INSURANCE COMPANY 


TEN MILLION DOLLARS 


HOME OFFICE: 
80 Maiden Lane, NEW YORK 


CASH CAPITAL 


Western Dep2rtment: 


J. R. Wilbur, Secretary 
332 So. La Salle St., CHICAGO 


Canedixn Department: Pacific Coast Department: 


Insurance Exchange Bldg. 
SAN FRANCISCO 


W. E. Baldwin, Manager 
17 St. John Street, MONTREAL 
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Putting “Teeth” In 
Auto Inspections 


WOULD LESSEN FALSE CLAIMS 





Examining Motor Cars as Life and 
Disability Companies Do Their 
Important Risks 


What a motor vehicle inspection re- 
port should embrace is laid down by a 
New York underwriter and adjuster 
who is preparing to offer a comprehen- 
sive inspection service to automobile 
insurance companies. Regarding the 
car itself the following points will be 
covered in 2 copyrighted report form. 

Trade name. manufacturer, factory 
number, motor number, frame number, 
transmission, model year, model num- 
her, cylinders. horse power, motive 
power, seat capacity, load capacity, top, 
hody type, color. 

So many disputes arise regrrding the 
equipment that the inspection goes 
thorovgehly into this feature. The idea 
is to give automobile writing companies 
much the same service as is required 
hy life and disability companies. At 
present many fire companies use a fire 
inspector to inspect automobiles and 
the inform: tion obt:ined is likely fo be 
very much the same as a dentist might 
zather if sent to inspect a case for life 
or disability insurance. If the car looks 
well it’s a good risk and the report on 
‘he garage is likely to be correct as to 
physical hazerds. 

In the new automobile inspection re- 
port the description of equipment em- 
braces the make or type, number, size 
or style and the cost of the following 
items: 

Euch tire, including spare; wind- 
shield, lamps, horn, clock, speedometer, 
carburetor, magneto, self-starter, gen- 
erator, battery, tools, fire extinguisher, 
lock device. 

Then comes the mechanical and phys- 
ical condition of the car: 

Engine type, valve action; type of 
clutch. transmission, differential, radi- 
ator, wheels, rear axle, painting. Iden- 
tifying marks. Ignition condition. R.F. 
fender, L. F. fender, R. R. fender, L. 
R. fender, wiring, front axle upholstery. 

The garage record is as follows: 

Location, type, capacity, exits, con- 
struction, area, stories, heating, light- 
ing, power, occupancy, repair shop, 
gasoline handling, condition of prem- 
ises, protection, exposures, remarks. 


Ownership Record and Use of Car 
' Under the head of “ownership ‘and 
use of car’ are the foitlowing items: 

Owner, occupation, residence, busi- 
ness address. Lessee, occupation. 
Previous owner, encumbrance. Opera- 
tor, <ddress, age, experience. Driver’s 
license number, physical defects, repu- 
tation and accident record. 

Car new or second hand, date pur- 
chased, cost, state license number and 
vear, previous damage to car, nature 
and extent. Repairs—by whom, cost. 
Rebuilt—by whom, cost. Use of car, 
are passengers carried for compensa- 
tion? Estimated market value of car 
and equipment at date of inspection, 
estimated insurable value based upon 
vwnership and condition. 

Scope of Inspection 

It is not the intention to inspect all 
cars unless a company so wishes. The 
'nspections can, it is believed, be made 
for from $1 to $3 each in New York 
metropolitan territory. About a third 
of the doubtful tire claims may be elim- 
inated under this inspection systeia. 
Some brokers may not relish the idea 
of having their business so minutely 
‘nspected but it is believed that the 
better class of brokers will not object 
to it and that it will prove of assis- 
tance in arriving at satisfactory adjust- 
ments and will prevent misunderstand- 
Ings. Assureds do not remember many 
details about a car and its equipment 
and others do not wish to give correct 
information, being willing to make false 
affidavits to recover unjust amounts 
for stolen parts. 





Put Col, Cunningham 


“Now and Then” Items of Former 
President Preserved for Other 
Generations; He’s 79 


For some years the Glens Falls In- 
surance Company has printed, when the 
«spirit moved the author, a little volume 
bearing the title “Now and Then,” con- 
sisting of quaint, quizzical comments 
on affairs underwriting and otherwise 
from the pen of Colonel J. L. Cunning- 
ham, for years president of the com- 
pany. Nothing in the literature of fire 
:nsurance has been more quoted than 
the epizgrams and smart s°yings of the 
Cvlonel because always his humor and 
satire have had a basis of shrewd 
tect. and he has the happy f culty of 
nolishing off a situation with a few 
words. 

It has often been a puzzle why these 
sayings and little essays were not given 
“4 permanent form and that is wh’ t now 
nas been done by the Glens Falls In- 
svyrance Comnany which has_ incor- 
porated them in a neatly bound volume 
of 200 pages. 

Introduction by President Little 

An introduction to the volume is 
furnished by R. A. Little. president of 
the Company, reading as follows: 

“In August, 1887, the Glens Falls 
insurance Company commenced the is- 
sue at irregular and uncertain periods 
of a house organ called ‘Now and Then.’ 

“Tt was and is still the personal work 
of its then secretary, afterwards presi- 
dent, now retired, Colonel J. L. Cun- 
ninghem. His sense of humor is always 
present and contagious. His epigrams 
expose the frailties of human nature 
and bring a smile. Even in-his sev- 
enty-ninth year he still radiates witi- 
out diminution these ravs of sunshine 

“For the purpose of perpetuating his 
work and passing the smiles on to a 
new generction this volume is printed 

First Volume 

“*Things’ in this first volume are 
xiven in about the order of their ap- 
pearance in ou ‘little irregularity’ up 
to June, 1896. 

“The book, like the dictionary, may 
be onened at any page and read with- 
ovt reference to what precedes or fol- 
lows, unless you find nothing of infer- 
est at first and wish to look forward 
or backward expecting to find some- 
thing better. In doing this you will 
have the pleasure of anticipation, even 
if it ends in disappointment. 

“Items which may not have a present 
interest may be considered historical: 
cthers may be found repeated, whether 
worth it or not. In recognizing ‘old 
tremps’—perhaps with a hair cut or a 
shave—please credit it to your good 
memory and remember that an ancient 
wise man said: ‘There is no new thing 
under the sun.’ Anyway, ‘Should auld 
acanaintance be forgot?’ 

“We are well aware that the bits of 
sense are lonesome among the ‘bunches’ 
of other classification; but the ‘bunches’ 
seem to have pleased most of our 
ugents most. 

“Seriously, however, we think that 
texts may be found for insurance 
thinking, with intimations, insinua- 
fions and suggestions not utterly ber- 
yen 

“May be, should ye read it a bit, 
“Ye’ll find good quoted stuff in it.” 





W. C. SMITH MAKES CHANGE 

Wilbur C. Smith has become connect- 
ed with the Pacific Fire and the Bank- 
ers & Shippers as Eastern supervisor of 
agencies. He has had many years’ ex- 
perience in various important positions. 
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New Jersey insurance Co. 


Head Office: 
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WATER SUPPLY IMPERILLED 

The central and southern sections of 
Philadelphia are in constant jeopardy of 
being deprived of ithe water supply as 
the funds required to make necessary 
repairs to the pumping plant are held 
up by court proceedings questioning the 
validity of the recent $12,970,000 loan 
The suit will be heard before the Penn- 
sylvania Supreme Court at Pittsburgh 
October 6. Should the loan be decided 
to be valid, the new equipment cannot 
be completed for several months. Mean 
while sixty per cent of Philadelphia's 
water supply may be cut off at any time 
by a breakdown of the pumping ma- 
chinery. 


TAKES IMPORTERS & EXPORTERS 

The United States Brokerage Com- 
pany, New Brunswick, N. J., has taken 
ihe agency for the Importers & Export- 
ers in New Jersey. 








Fire Casualty Life 


RE-INSURANCES 
WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 
HARTFORD, CONN. 





General Insurance Agents 


Lines Accepted Up to 
$500,000 


Represent 


Eighteen Companies 


411-183 WALNUT ST. 


PHILA., PA. 








BRITISH AMERICA 


ASSURANCE Co. 


Incorporated 1833 
Toronto, Canada 


Fire, Explosion—Riots, CiviZ 
Commotions and Strikes 
Statement, January 1, 1919 


+» $2,462,182.24 
coecece eeees  1,645,684.41 
816,497.83 


ecnsse $26,197 “*? <e 











“‘“STRONG AS THE STRONGEST”’ 


The Northern Assurance do. 


(LTD., OF LONDON) 


Organized 183% 


Entered United States 1876 
Losses Paid - - - $109,000,000 
*aid in U. S. 
Eastern and Southern Departr ents 

55 JOHN STREET 


$40,900,000 


NEW YORE CITY 
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MARINE DEPARTMENT 











Senate Committee Report on 
Questionnaire Submitted to 
Marine Insurance Companies 


RESULT SHOWS EXHAU STIVE SEARCH FOR INFORMATION 


Covers Number of Companies—Distribution of American Marine 
Insurance Between Domestic and Foreign Companies— 
Classification of Business 


(Special to The Lastern Underwriter) 
Washington, D. C., September 30. 
The committee conducting hearings at 
Washington looking into the business 
of marine insurance presented the fol- 
iowing report of the results from the 
“Questionnaire” sent to merine insur- 
ance companies, when the hearings re- 

convened September 25: 

“Owing to the absence of available 
public records indicating the real 
status of marine insurance, the Com- 
mittee found it necessary to direct a 
detailed questionncire to all domestic 
and foreign marine insurance com- 
panies operating in the United States. 
The published records of all state in- 
surance departments deal only with 
general totals for ‘marine and inland’ 
insurance, and these figures are mis- 


‘Yeading since they include’ various 
forms of inland insurance, such as 
motor vehicle. tourist baggage, and 


registered mail insursnce. The com- 
mittee, therefore, had these various 
forms of insurance separated through 
an analysis of the published records 
and, where this was impossible, through 
correspondence with the companies. In 
fact, it was only through correspond- 
ence that one could even ascertain 
the number of American and foreign 
companies transacting insurance in this 
country. Moreover, no public records 
exist anywhere which differentiate the 
volume of marine insurance into hull 
and freight cargo, and builders’ risk 
insurance, or which shows the volume 
of marine insurance in the foreign trade 
as distinguished from coastwise and in- 
land insurance. This information had 
to be obtained through the commit- 
tee’s questionnaire. 
Number and Importance of American 
Companies 

“It is common to hear emphasis 
placed upon the large number of Amer- 
fcan companies transacting marine in- 
surance. State records indicated a to- 
cal of 186 m«rine insurance companies 
and associations (137 domestic and 49 
foreign) transacting marine and inland 
insurance in the United States. To all 
of these the committee directed its 
questionnaire, and replies have been 
received thus far from all except eight 
domestic and four foreign companies. 
After eliminating the items of motor 
vehicle, tourist baggage, and registere@ 
mail insurance, it appears that only 
128 companies and associations trans- 
cect marine insurance in this country, 
and of this number 40 are foreign com- 
panies and associatious and &8& domes- 
tic. But of the 88 domestic companies 
12 are not direct writing companies 
and receive all their business as rein- 
enurance from other companies; 2 are 
direct writing compauies but reinsure 
*ll their business; 1 transacts only an 
insignificant amount of builders’ risk 
insurance; 3. recently . discontinued 
writing marine insurance; 3 have been 
merely organized and have not yet be- 
xun the transaction of business, and 
6 confine themcelves solely to inland 
and coastwise waters and transact no 
ecean marine insurance. In other 
words, it appears that there are onlv 


63 direct writing American companie: 
participeting in ocean marine 


insur- 


ance, and 69 if both internal and for- 
eign commerce are considered. But 
of the 63 direct writing American com- 
panies, 6 are controlled by foreign com- 
panies through stock ownership or a 
common management, while at least 5 
or more share a very intimate and sym- 
pathetic relation to foreign interests 
hy virtue of having directors or leading 
stockholders resident abroad, or by 
having a management very closely 
ewffiliated with the management of for- 
eign companies oper. ting in this coun- 
try, together with reinsurance agree- 
ments with said foreign companies cov- 
ering a very large proportion of the 
fotal business written. Two additional 
American companies, newly created 
md not yet writing business, it should 
be added, are also foreign controlled. 
“But the danger of emphasizing the 
number of American marine companies 
is further revealed by the extent to 
which a few transact the lion’s share 
of the business. Of the uncontrolled 
American companies, 2 receive nearly 
one-fourth of the total net premium 
income received by oll the companies 
from actual marine insirance after de- 
dueting the motor vehicle, tourist bag- 
gage and registered mail business: 5 
over four-tenths; 10 nearly two-thirds, 
and 15 three-fourths To show the 
small way in which many of the com- 
panies particip te in the marine under- 
writing, it may be stated that 14 uncon- 
troled companies derived during 1918 
less than a total of 1 per cent of the 
entire net premium income of all un- 
controlled American companies from 
actual marine insurance; 26 compznies 
received a total of only 4 per cent: and 
+6 companies (about one-half of the 
total number) only 8 per cent. 
“Moreover, of all the 88 American 
companies only 11 confined themselves 
to marine insurance. end 5 of these 
are foreign controlled or very closely 
sffiliated by management and reinsur- 
ance arrangements. Of the  uncon- 
trolled comnanies approximately one- 
iifth derived 96 per cent of their total 
ret premium income from fire insur- 
ance end from inland insurance other 
than marine; one-half at least 90 per 
cent; two-thirds at least 80 per cent, 
and three-fourths at least 70 per cent. 
Fivcinding the 10 leading companies, 
all the remaining uncontrolled Ameri- 
can comp:nies received approximately 
only 10 per cent of their net premivm 
income from marire insurance, while 
' per cent was received from motor 
vehicle, tourist baggage. and _ regis- 
tered mail insurance. and 85 per cent 
from fire and its allied forms of in- 
surance. 
Distribution of American Marine Insur- 


ance Between Domestic and 
Foreign Companies 


“Marine risk3 written and renewed 
during 1918 by all companies, domes- 
tic and foreign, operating in the United 
Stetes, amounted to $71.258,305.186. 
This total was arrived at after making 
‘n approximate deduction for motor 
vehic'e, tourist baggage, and registered 
mil insurance on the basis of pre- 
mium income received from these 
-ourees as compared with the total pre- 
mium income on aif ‘marine and in- 
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FIRE—THEFT—COLLISION—PROPERTY DAMAGE 
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SECURITY and SERVICE UNEXCELLED 


The Bankers and Shippers Insurance 
Company of New York 


OFFICERS 


EUGENE V. R. THAYER 
Chairman of the Board 
WILLIAM G. WILLCOX, 

President 
JAMES BARBER, 
ice-President 
HAROLD STANLEY, 
Vice-President 
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Vice-President, Barber & Company 
JAMES BARBER 
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HOWARD BAYNE 
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President, Pacific Fire Insurance Co, 
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This process, it is con- 
ceded, is somewhat subject to criti- 
cism, but premium figures constituted 
the only data availabie and, in any 
case, one uniform plan for making the 
deduction was applied to all companies. 
Of the foregoing toval, branch offices 
of admitted foreign companies wrote 
er renewed $38,613,473,250, or 13. per 
cent; and other American companies 
$23,400,821,248, or 32.8 per cent. 

“After deducting motor vehicle, tour- 
ist baggage, and registered mail pre- 
iniums, the net marine premiums of 
all American end foreign companies 
operating in the United States, as re- 
norted by the State Insurance Deport- 
ments, aggregated approximately $108,- 
648,129, for 1918. Of this total, branch 
offices of admitted foreign companies 
received $39,450,085, or 36.3 per cent; 
American companies controlled or very 
closely allied with foreign companies 
$6,483,373 or 6 per cent; and all other 
Smerieon companies $62,714,671, or 
57.7 per cent. Similar compilations 
were made, as regards both net pre- 
miums and risks written or renewed, 
for the years 1917 and 1913. Substan- 
tially the same relative importance of 
American and foreign companies was 
found to exist, although the total vol- 
ume of business by 1918 had of course 
expanded enormously as compared 
with 1913. Such change as did occur 
since 1913 in the relative importance 
of the two classes of companies ap- 
yeors to have been in the direction of 
greater foreign control. 

“From the standpoint of net pre- 
mium income—the cost favorable show- 
ing—it would appear that uncontrolled 
American companies wrote during 1918 
somewhat over half of the marine in- 
surance tran acted in the United 
States. But the cvummittee hes re- 
ceived estimates from competent un- 
derwriters to the effect that at least 
20 per cent of all marine insurance 
originating in this country is exported 


land’ business. 


directly abroad to be placed through 
non-admitted underwriters or with the 
home offices of admitted foreign com- 
panies. Such exported business does 
not appesr in any of the reported data 
on this side. When this fact is taken 
into account, it would appear conserva- 
tive to conclude that considerably 
‘nore than one-half of American marine 
insurance is conducted through foreign 
channels. Moreover, a_ considerable 
amount of marine insurance originat- 
ing abroad is reinsured in or assigned 
directly to American companies by for- 
eign underwriters, this amount appear- 
‘ng in the published records of Ameri- 
can companies, although not represent- 
ing American business. 

“It should also be noted that many 
American companies placed a_ very 
substantial part of their reinsurance 
with foreign underwriters. In this re- 
spect the committee’s inquiry is not yet 
complete. Thus far 45 compznies have 
reported the placing of reinsurance dur- 
ing 1918 with foreign companies, as 
compared with 19 who reported no such 
reinsurance. Of the 45 companies, 9 
placed 10 per cent or less of their total 
reinsurance (based on premiums) with 
foreign companies; 4 between 10 and 20 
per cent; 4 between 20 and 30 per cent; 
2 between 30 and 40 per cent; 7 be- 
tween 40 and 50 per cent; 4 between 50 
and 60 per cent; 5 between 60 and 70 
per cent; 4 between 70 and 80 per cent; 
2 (one of which ranks among the very 
iargest American companies and which 
reinsured 60 per cent of its entire busi- 
ness) between 90 and 95 per cent, and 
4 (two of which are foreign owned) 
100 per cent. 

“Twenty companies, which have 
thus fer reported on the matter, placed 
reinsurance duving 1918 with non-ad- 
mitted companies, or with the foreign 
offices of companies possessing 
branches in this country, to the extent 
of $7,228,300 of premiums, and named 
68 non-admitted foreign companies, 10- 
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cated in ten different countries, with 
whom such reinsurance was placed. 
But the total of such reinsurance is 
no doubt considerably larger, since 17 
American companies reinsuring in for- 
eign companies, and several of them 
large and foreign-allied, have not yet 
separated their reinsurance with for- 
eign companies as between admitted 
snd non-admitted offices. Of the 20 
companies, 6 placed all their reinsur- 
ance with foreign companies, with non- 
uwdmitted companies or with the foreign 
offices of admitted companies; 5 placed 
respectively 95, 77, 70, 67 and 42 per 
cent; and 3 between 30 and 40 per cent. 
Classification of the Business 

“Replies to the committee’s question- 
naire clearly indicate that American 
companies cater primarily to cargo in- 
surance and do not, as a general prop- 
osition, emphasize hull insurance. A 
number of companies expressed their 
inability to separate their business into 
respective proportions for hull and 
ireight, cargo and builders’ risk insur- 
ance. Thus far, however, 63 Ameri- 
can companies have furnished the com- 
mittee with a detailed classification of 
their business. Of these 63 companies, 
1 transacted no hull and freight insur- 
ance at all; 12 derived less than 10 per 
cent of their total marine premium in- 
come from hull and freight insurance; 
19 less than 15 per cent; 24 less than 
20 per cent; 28 (nearly one-half the 
total number) less than 33 per cent. 
Almost all of these companies received 
nearly all of the balance of their ma- 


rine premium income from cargo in- 
surance. The same situation is also 
revealed by the reports furnished the 


committee by the American branch 
offices of foreign admitted companies. 
But the committee has been advised 
by competent underwriters that the 
practice of exporting marine insur- 
enee directly to the foreign market is 
resorted to particularly in the case of 
hull insurance. Some of these esti- 
mates are to the effect that at least 50 
per cent of all American hull insurance 
is thus exported. 

“The unsatisfactory condition  sur- 
rounding hull insurance is freely con- 
firmed by American companies in their 
replies to the committee’s question- 
naire. Fifty-one of the 63 American 
companies, already referred to, report 
that they do not emphasize hull insur- 
ance. Twelve companies explain that 
they have feund their hull business to 
he unprofitable; 9 state that they do 
not emphasize hull insurance and write 
it very sparingly because of the hone- 
‘ess outlook for this class of business 
at the time they began writing ma- 
rine insurance; 14 report that they 
found only a small profit in hull in- 
surance in pre-war times, while at 
present the situation is still less hope- 


ful because the enormous increase in 
the cost of repairs and salving has 
been accompanied by little or no in- 


erease in premiums over those of pre- 
war years; and 16 stete that competi- 
tion of companies located in foreign 
countries, and the favility with which 
owners and brokers export marine in- 
surance to such countries, precludes 
any hope of success. Several compan- 
ies report that they are endeavoring 
to reduce their hull business, end one 
important company explains that its 
‘ull business, instead of constituting 
72 ver cent of its whole business in 
1918 will be around 25 per cent only 
in 1919, since it is materially curtail- 
ing this class of business on account 
of competition with the foreign insur- 
ance market which escapes all govern- 
ment and state taxes. 

“The situation explained for hull in- 
surance is practically duplicated in the 
field of builders’ risk insurance. A 
dumber of companies express their 
Inability to separate this class of bu: ‘ 
ness; but thus far 53 American com- 
panies heve furnished the proportion 
of their premium income from marine 
insurance derived from builders’ risk 
insurance. Twelve report that they 
transact no such business; 6 received 
merely the pittance of % of 1 per cent 
ef their marine premium income from 
this course; 7 between % of 1 and 1 
per cent; 4 between 1 and 2 per cent; 


6 between 2 and 3 per cent; 5 between 
* and 4 per cent; 4 between 4 and 5 per 
cent; 4 between 6 and 7 per cent; 
between 8 and 9 per cent; 3 (all for- 
eign controlled companies) 10. per 
cent, and 1 (a foreign owned company) 
54 per cent. Of the uncontrolled com- 
fanies, 18 (over one-third of the total 
number who have reported thus far) 
received % of 1 per cent or less of 
their marine premium income from 
builders’ risk insurance; 25 (one-half 
of the total number) 1 per cent or 
less; and 35 (nearly three-fourths of 
the total) only 3 per cent or less. Here, 
>gain, much the same _ situation is 
shown by the reports received from 
the American branch offices of foreign 
admitted companies. But, as in the 
case of hull insurance, the committee 
has been advised by competent under- 
writers that the practice of exporting 
insurance directly to the foreign market 
is also resorted to very largely in the 
case of builders’ risk insurence. 

“As in the case of hull business, 
American companies freely confirm 
the unsatisfactory conditions surround- 
ing builders’ risk insurance. ‘ight 
companies state that the field has been 


— 


ereatly restricted through the opera- 
tions of the insurance fund of the 
Emergency Fleet Corporation of the 


United States Shipping Board; 20 com- 
panies report that they do not empha- 
size such insurance because they see 
no opportunity of securing any busi- 
Ness except at unprofitable rates; 9 
explain that when they began writing 
marine insurance they found that build- 
ers’ risks were clmost wholly going 
to companies located in foreign coun- 
tries, because, among other reasons, 
such companies may assume hazards 


which are forbidden to American com- 
panies by the laws of the various 
etates in this country: and 9 report 


that companies in foreign countries, 
who escape taxes and other expendi- 
tures which American companies must 
iveet, seem anxious to have the busi- 
ness at rates which they (the American 


companies) would find unprofitable.” 





CANADIAN CHOSEN 


Winnipeg, 


W. P. Fess, Heads Blue 
Goose Following Election in 
Chicago 


W. P. Fess, of Winnipeg, was elected 
Grand Guardian of the Nest and John F. 
Stafford, Chicago, Grand Keeper of the 


Golden Goose Egg, at the Grand Nest 
meeting of the Blue Goose. These 


were the only two new men added to 
the roster of Grand Nest officers, all of 
the others being advanced except Paul 
KE. Rudd, Milwaukee, who was re-elected 
Grand Wielder of the Goose Quill. John 
A. Hanson, St. Paul, was elected Most 
Loyal Grand Gander; E. D. Marr, Kan- 
sas City, Grand Supervisor of the Flock 
and M. M. Hawxhurst, Detroit, Grand 
Custodian of the Goslings. Grand Gan- 
der Hanson has appointed the following 
Deputy Most Loyal Ganders: Central 
district—W. T. Benallack, Detroit; 
Fastern, W. E. Mallalieu, New York; 
Southern—C. H. Pescay, New Orleans; 
Western—Charles Harris, Los Angeles; 
Canada——-Raymond D. Fudger, St. Johns, 
N. B.; Lyman Root, Toronto; Harry 
Howes, Vancouver, B. C. 


FALL TOURNAMENT READY 
Fire and Marine Insurance Men Will 
Go to Somerville, New Jersey, 
October 25 


The New York Fire & Marine Insur- 
ance Golf Association will inold its an- 
nual golf tournament at the Raritan 
Valley Country Club, Somerville, N. J., 
OQectober 25. This event has become 
nopular among golfers in the insurance 
business. At this tournament the 
championship of the association will be 
played for. A handsome silver trophy 
is the emblem given for this event to 
be played for each year until won ont- 
light by taking it three times. The 
trophy is held at present by Gardiner 
W. White. 
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AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 


AT 


THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 

















WADE ROBINSON & CO., inc. 


MANAGERS 
Merchant Marine House New York City 


South William and Beaver Streets 

















Cable Address “LaBoyt” Established 1900 


LA BOYTEAUX & CO., Inc. 


82 BEAVER ST. Jnsurance Brokers NEW YORK 


Act as representatives of the insured in all matters pertaining to the 
placing of insurance and collection of losses. The service offered 
is efficient, trustworthy and prompt. We invite submission 
of your problems as well as your orders. 








AN ORGANIZATION 
Not a Mere Company 


—an organization of men, with high ideals, who know insurance 
in all its phases. 


—an organization of men, not a mere, cold blooded Company, 
working smoothly in the interest of insurance and the broker. 





—an organization, whose officers and department managers ex- 
| tend their personal.efforts, energy and attention to serve the 
broker. 





THE IMPORTERS AND EXPORTERS 
INSURANCE COMPANY 
Fire Automobile 
New York 


Marine 
17 South William St. 


SURPLUS TO POLICYHOLDERS  $1,404,261.74 
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Underwriters 


Recommendations 


to Congressional Committee 


(Continued from page 1) 


the United States, pays a tax on the 


eae of _ approximately $200, 
ggainst about $25 in England.. They are 


aed to keep substantial reserves 
und deposits in more than one state 
for the security of policyholders. <A 
material volume of marine business is 
piaced abroad with companies either 
not entered in the United Staces or 
through the home offices of foreign 
ompanies which are entered in the 
United States, thus escaping the poy- 
inent of taxes imposed upon American 

Varine Insurance. 

“4 Regulations: The companies 
uffer a handicap owing to the fact 
that they have to operate under the 
luws of verious states and these laws 
ere not uniform and are often con 
flicting and appear in many cases to 
! primarily with regard to the 
regulations of fire rather than marine 
insurance. This not only hampers the 

ctivities of the companies but in- 
olves them in expenses, necessitated 
by the segregation and the prepara- 
tion of separate figures for each state; 
the figures for one state have to be 
made up on ai different basis from 
those for cnother state. Their foreign 
competitors are under no such disa- 
bility. It is submitted that this is 
prejudicial to the interests not only of 
the American underwriter but to the 
commerce of the United States, as in 
its essence commerce is and must be 
international, the American merchant, 
marine underwriter, and  shipowner 
must be prepared to meet the compe- 
tition of other nations throughout the 
world, and this fact must be recog 
nized in all legislation, state or na- 
tional, dealing with insurance upon 
commerce. 

* Recommendations by Committee 

“Considering these matters in order, 
ihe Association therefore makes the 
following recommendations: 

“1. As regards volume of business. 
This requires no action by Congress. 
ifull insurance is one of the founda- 
tions of merine insurance, and all that 
the American market requires is a di- 
versified volume of this business. This 
esult can only be attained through the 
crowth of the American merchant ma- 
rine and foreign trade, and by the de- 
velopment in this country of the senti- 
ment of American insurance being 
mlaced with American insurence com- 
panies. 

“9 Taxation: This association feels 
that the disabilities created by a pre- 
mium tax could best be met by an 
errangement which would abo.ish the 

xation on premiums of marine insur- 
ance business, substituting therefor a 
‘ax on net profits, thereby placing it 
on an equal basis with its foreign com- 
petitors If this proves to be imprac- 
ticable it is felt that an equalizing tax 
hould be imposed upon any marine in- 

irance plrced in a foreign market 
adequate to place it on an equal cost 
basis with the business which is done 
by American companies, and that some 
more perfect plan of collecting this 
tax than that provided for in the pres- 
ent Revenne Bill be devised. The ques- 
tion of what is an adequate tax and 
the proper method of enforcement, 
might with advantage be investigated 
by the committee, subsequently sug- 

ested in paragraph No. 4. 

“This association believes that leg- 


e Crown 


islation designed to force the placing 
of marine insurance exclusively with 
American companies would be unwise 
and would probably result in foreign 
buyers making their purchases on the 
basis of cost and freight, or free on 
board shipping port, thus permitting 
foreign buyers to arrange their own 
marine insurance abroad, with the re- 
sult that American marine insurance 
underwriters would lose a considerable 
portion of the export business. Foreign 
sellers could easily arrange to sell on 
terms of cost, insurance and freight 
thus causing ‘oss to American com- 
panies of a considerable portion of the 
‘narine insurance on import business. 

“8. Regul: tions: As regards the dis- 
sbilities arising both from the present 
system of taxation, and from the multi- 
plicitv. of regulations under the vari- 
cus laws of the different states, this 
association feels that this can only be 
yvercome by uniform regulations by 
the states. The limitations imposed by 
the Constitution «nd the decision of 
ihe Supreme Court preclude the taking 
eway of this authority from the states 
md vesting it in the Federal Govern- 
nent. 

“4. The association feels that by rea- 
con of the constitutional control exer- 
cised by the various states, the Fed- 
aral Government is hampered in ¢dopt- 
ing any action which could be of ma- 
terial assistance in stimulating the de- 
velopment of American marine insur- 
ance. However, they do feel that the 
apnvointment of a committee by Con- 
gress composed of men_ thoroughly 
‘familiar with the princ.ples of marine 
insurance and its practical application 
to draft a model law for the District 
of Columbia and the enactment of this 
law by Congress would provide a basis 
for the standardization of state laws. 
This would ultimately prove of great 
value to the American shipowner, 
American commerce, and American 
marine insurance companies. 

“The enactment of such a law after 
4 study by competent experts would 
undoubtedly have great weight with 
the Insurance Departments and legis- 
iators of the various states. The asso- 
ciation hopes that with this powerful 
illustration the principal maritime 
tates would be disposed to enact sim- 
ilar uniform legislation decling with 
this important subject. 

“The association also desiros to ex- 
yress its approval of the provisions for 
fixing load lines and free board as 
provided in H. P. No. 3621 (Alexander 
Bill),.and hope that they may be en- 
acted into law. 

“ASSOCIATION OF MARINE UNDER: 


WRITERS OF THE UNITED 
STATES 
“By Benjomin, Rush, President. 


“Attest: F. H. Osborn, Secretary. 


“September 15, 1919.” 


Edward J. Gribbin Resigns 


Edward J. Gribbin, formerly special 
‘gent for the Law, Union & Rock, and 
later acting as agency supervisor at 
the -home office in Hartford, has re- 
signed from the staff of the London & 
Lancashire and the Law Union & Rock. 
He is well acquainted with the New 
Jersey field. 





Telephone Hanover 2054 
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Marine Insurance 


Local agents are invited to consult us on their marine insurance problems 


OSBORN & CO. 
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- 45 Wall St. NEW YORK 
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MARINE AND FIRE | 
RE-INSURANCE 


ROBT. R. toe LAER, Inc. 


New York, Amsterdam, Copenhagen and Buenos Aires 


15 William Street . . « . New York 
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WM. H. McGEE & CO. 


MARINE UNDERWRITERS 
18 WILLIAM STREET, NEW YORK 


General Agents Marine Department U. S. Managers 
St. Paul Fire & Marine Insurance Co. i " 
Phenix Insurance Co. of Hartford wee - 
Great American Ins. Co., New York 
Agents Marine Department 


Camden Fire Insurance Association 
Providence Washington Insurance Co. 


Westchester Fire Insurance Co. 
Niagara Fire Ins. Co. Massachusetts Fire & Marine Ins. Ce. 








MARINE DEPARTMENT 
NATIONAL FIRE INSURANCE CO. of Hartford, conn. 
MARINE DEPARTMENT 
NORTHWESTERN NATIONAL ISS. CO. of Mitwaukee, Wis. 
UNITED STATES GENERAL AGENT 


A/S NORWEGIAN JOINT INS. CO., P.K.W.S., LTD. of Christiania, Norway 
OVERSEAS UNDERWRITING AGENCY, Inc. 


27 WILLIAM STREET NEW YORK 
Telephone Broad 346-7-8 











AMERICAN EQUITABLE ASSURANCE CO. 


OF NEW YORK 
Surplus to Policyholders $1,014,237.98 








Marine and War 
Risk Insurance 


Losses made PAYABLE in all parts of the world 


Columbia Underwriting Agency, Inc. 
ALBERT ULLMANN, President 
General Agents Marine Department 


48-54 BEAVER STREET, NEW YORK 

















ALB. SMEESTERS 


6 Rue des Colonnes 


PARIS 


Insurance and Reinsurance 





Cable: Montalais, Paris 
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CASUALTY AND SURETY NEWS 








Northern Assurance 
To Write Casualty 


TIME NOT YET 





DETERMINED 





Will Enter Company in Canada; Method 
of Operation in United States 
Undecided 





Casualty lines will be written by the 
Northern Assurance through a company 
of its own in the United States. This 
much has been determined but just 
how the company will operate, or when, 
has not been decided. The Northern 
Assurance controls the Provident Acci- 
dent & Guarantee Ltd., London, 
and owns all the shares of the National 
Guarantee & Suretyship Association 
Ltd., Edinburgh. 

The Northern will enter a casualty 
company in Canada but whether United 
States business shall be done through a 
Canadian office, or a casualty company 
cerganized in the United States, has not 
been determined. 

The home office statement of the 
Northern shows assets $54,724,458; 
paid in capital $4,008,637; surplus 
over all liabilities $7,879,654. The 
net surplus in the United States, in- 
cluding the statutory capital deposit is 
$2,095,288. The company operates in 
many parts of the world and was or- 
ganized in 1836 


Co., 





WILL DEVELOP SURETY 





Pennsylvania Company Purchased by 
Eastern Men—E. H. Manning to 
Be Underwriter 





The Pennsy:ivania Surety, Harris- 
burg, has been purchased by New York 
and Boston interests, principally Bos- 
ion, and will actively enter the field 
in New York and Massachusetts, with 
branch offices in each state. It will 
write burglary lines also. E. H. Man- 
ring, who has been with the Fidelity 
& Casualty’s bond department in New 
York, will be the underwriter. J. R. 
Henry, the present secretary of the 
company, will be retained. The capi- 
tal will be increased. Mr. Manning is 
now in Boston. 


LIABILITY ZONES CHANGED 

The Brooklyn Brokers’ Association 
nas succeeded in having a change 
made in the liability zone rates in the 
Williamsburg district. A section 
bounded by Myrtle, Nostrand, DeKalb 
and Evergreen Avenues has been trans- 
ferred from zone 24 to 22, thus taking 
it from the worst to the second class. 
The section bounded by Evergreen 
and Flushing Avenues, the borough line 
end Troutman Street has been trans- 
lerred from zone 22 to 24. 





BOND FOR 44,000,000 

A fiduciary bond for $4,000,000 was 
given by the executors of the estate of 
James Mooney, at Cincinnati, in accord- 
ance with a provision in his will that 
the executors “be required to give bond 
in strong surety companies.” 

WOULD REOPEN CASES 

A recommendation for the reopening 
of all the workmen’s compensation 
cases settled by tthe up-State offices of 
the State Industrial Commission since 
July 1, 1917, is to be made by Com- 
missioner Jeremiah F. Connor, who 
1s conducting the investigation of the 
Management and affairs of the State 
msurance fund of the Industrial Com- 





mission. Commissioner Connor said 
that in the last two years a great 
many of the awards made in these 


offices had been too small by $20,000 or 
$30,000. 





Preparing Broadest 
Blanket Policy 


LLOYDS AFTER BANK LINES 





Form Approved By Bankers Who Seek 
Forgery Cover and on Bills 
of Lading 





H R. Towner’s extensive explanation 
of Lloyds blanket bank policy has had 
no other effect than to make those 
underwriters determined to issue a still 
broader form. 

The Hartley-Cooper Group of Lloyds 
has submitted a new form for the ap- 
proval of the insurance committee of 
the American Bankers’ Association. 
The new draft gives the banks a wider 
cover than anything that has heretofore 
beea seen in the American or foreign 
markets, but the insurance committee 
notes that while the reputation of the 
Hartley-Cooper Group for paying claims 
in America is high, it is nevertheless 
a fact that in the event of differences 
hetween the bank and Lloyds, and re- 
sulting litigation, suit would have to be 
brought abroad. 

Tne insurance committee says: 

“One particular clause (covering for- 
gery) which we wish to call your par- 
ticular attention to is as follows: ‘By 
reason of the payment, whether re- 
ceived over the counter or through tlfe 
clearing house or by mail, of forged or 
raised checks or (genuine) checks 
bearing forged endorsement or the es- 
tablishment of any credit to any cus- 
tomer on the faith of such checks.” 
In the American blanket bond there is 
no such clause, as the American bond 
does not cover forgeries of any kind.” 

Awaiting Advices 

The bankers are now awaiting cable 
advices from Lloyds as to whether it 
will cover loss by forged checks re- 
ceived in the mail. 

The question is also up as to whetner 
Lloyds will include in its cover bills 
of lading, warehouse receipts and some 
documents common in America but lit- 
tle used in England. 

The committee’s report continues: 

“The insurance committee of the 
bankers has approved the Lloyds blan- 
ket bond as to form and qualified their 
approval by the explanation previously 
outlined. 

“Thirty-three insurance companies 
have been licensed to execute the 1918 
copyrighted bank burglary and robbery 
policy of the association and _thirty- 
five companies have been licensed to 
execute the 1913 copyrighted form of 
fidelity bond. 

“We emphasize the necessity of con- 
tinuing the work of the insurance com- 
mittee as some agency must be on 
guard to watch the application of our 
insurance to new conditions and deci- 
sions, and to secure the protection we 
pay for, by further amendments to the 
insurance contracts as the necessity 
may demand.” 





RATES UP IN WISCONSIN 
Wisconsin compensation rates have 
been increased approximately 11.4 per 
cent. 





SURETY 
BONDS 





“OUR BONDS GUARANTEE INTEGRITY” 





NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 






CASUALTY 
INSURANCE 





Industrial Medicine 
to Be Made Study 


INNOVATION 





SAFETY COUNCIL’S 
Financed By Business Men of Ohio; 
Physicians to Get Practical 
Experience 





The National Safety Council has affil- 
jated with the University of Cincin- 
nati to carry out a unique—almost 
radical—program of education and ac- 
cident prevention. 

This program includes the establish- 
ment of an industrial medicine divi- 
sion at the University, where medical 
students and graduate physicians will 
be given special training not only in 
industrial medicine, but in industrial 
relations, including sanitation and all 
the fundamentzls of safety work as 
well. This school, which is already 
under way, is unusual in many respects 
chief among which are the following: 

The student physicians alternately 
spend part of their time in school and 
part in the field among the industries 
of Cincinnati, Dayton and other Ohio 
cities, receiving actual experience in 
the work for which they are being 
prepared. 

The enterprise was conceived by and 
is being financed by the industrial 
leaders of Cincinnati and the vicinity, 
who have guaranteed a fund of about 
$40,000 annually for five years. 

In addition to the regular courses 
special courses will be given in such 
subjects as (a) the medical, industrial 
and safety preblems arising from the 


coming of women into industry, (b) 
public health, and (c) hospital man- 
agement. 

The facilities of the school include 


an industrial research laboratory where 
physical conditions menacing’ the 
health of employes arising in industry 
will be brought up for investigation 
and solution. How can dust be elimi- 
nated in a certain plant? Is this gas 
injurious? How can the lighting prob- 
lem of a peculiarly arranged factory 
be solved? These and all similar prob- 
lems arising among the industries rep- 
resented among the students and spon- 
sors of the Department of Industrial 
Medicine will be tackled at the indus- 
trial research !taboratory. 
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desidence theft insurance at one-third the former 
rates. This is every broker’s opportunity. Call for 
particulars about our new Fu ‘ 
Theft Policy. Regular rate of brokerage commis- 
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Fire and Life 
Assurance Corporation, Ltd. 


Something New 
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The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mgr, 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 











May Organize 
Casualty Company 


FOR USE IN FOREIGN LANDS 





President Evans of Continental Tells 
of Plans in Letter to Governor 
Smith 


President Henry Evans, of the Conti- 
nental, has written a letter to Governor 
Smith, of New York, relative to en- 
trance of American fire companies 
abroad, in which he says: 

“At the present time we (American in- 
surance officials) are considering form- 
ing a casualty company, because we find 
that our companies and other American 
companies are handicapped in competi- 
tion with the foreign companies, who 
are able to issue, for example, an auto- 
mobile policy that covers not only the 
hazard which the fire companies are per- 
mitted to write under the law but the 
liability hazard as well. This is done 
under the joint form of policy, the lia- 
bility risk being assumed by the casual- 


ty company owned by the foreign fire 
insurance company. 
“IT am convinced that if a thorough 


and impartial investigation were made 
by a committee of the insurance com- 
missioners they would come to the con- 
clusion that the views herein set forth 
are correct, and that some measure of 
relief should be granted the American 
insurance companies.” 


GETTING READY FOR BUSINESS 
The Norwich Union Indemnity is 
getting under way, with capital of 
$500,000 and a like surplus. 


ERSKINE WITH NORTHERN 
Kenneth Erskine, an inspector for 
the New York State Underwriters’ 
Associstion, has been appointed special 
agent for the Northern Assurance in 
Maine, New Hampshire and Vermont. 





HOEY ON COMMITTEE 
James J. Hoey, second vice-president, 
Continental Insurance Company, is on 


ihe committee of bankers and _bust- 
ness men named by Governor Smith 
to frame a bill to protect the public 


against fake stock sellers. 
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Caught in Storm 
Th Claim Association members had 
a lively time visiting the navy yard 
while at Old Point Comfort. 
ernment took about 130 visitors over 
to the shipbuilding plant in two big 
launches. James G. Mcedigan and Com- 
mander Gay reviewed 2,500 marines, 
who -later entertained with songs sung 
in chorus. The wind storm ‘(some say 
it was a cyclone) that visited that sec- 
tion caught the party while in the 
launches but there were no casualties. 
't rained torrents while the visitors 
were in an immense shad, the largest 
structure of its kind they had ever 
seen. 
* ” a 
Golf Tournament Next Week 
The Casualty & Surety Club of New 
York will hold its fall golf tournament 
next week at Glen Ridge, N. J., the 
home club of President Duncan Reid 
of the Globe Indemnity. 
9 La 
Developing Physician’s Liability 
William J. Connors has taken charge 
of physicians’ and surgeons’ liability 
lines in the Aetna office ot 100 William 
Street. It is his wish to develop this 
line and eventually establish a sepa- 
rate department for it. He has been 
connected with the company’s liability 
department and has just returned from 
service in the navy. 
* a * 
Writing Ship Builders 
H. T. E. Beardsley, Inc., New York, 
has insured a large number of em- 
nloyes of the Chester Shipbuilding Cor- 
poration under a form that gives from 
$5 to $25 a week accident and health 
insurance and $1,000 life insurance. 
Taking Their Time 
There are six carriers represented 
on the committee appointed to select 
© manager for the N: tional Council on 
Workmen's Comnensation. One meet- 
ing was held and no decision arrived at. 
Wive of the six must agree upon a 
man. The date of the next meeting is 
not yet anncunced. 
o * a 
“Non-Partisan” a Question 
A committee of eight wos selected to 
see what can be done to make the vari- 
ous state compensation rating bureaus 
non-nartisan. There is doubt in some 
minds as to just what “non-partisan” 
means in this connection. 
+ + * 


Going to Europe 

Mr. and Mrs. Louis J. Reckford are 
‘eaving for Europe on the Mauretania. 
They are planning to remain abroad 
about two months and will spend most 
of that time in France and England. 
Mr. Reckford is president of the Amer- 
‘can Lead Pencil Company and _ the 
Great Eastern Casualty. 


Would Welcome Company 
A New York City casualty man 
wishes that those who are forever com- 
plaining about the high rates on lia- 
bility risks on the lower East Side 
would organize a company to handle 
that line and get the experience on it. 
Then they would be more willing to 
pay the rates osked. Meanwhile much 
time could be saved and argument 
avoided, trying to explain to brokers 
why that business is not wanted and 
why the rates are high. 
* * * 
Republic Casualty’s Finaincing 
The Republic Casualty, Pittsburgh, 


has voted to increase the capital stock 
to $750,000, the additional stock to be 
fold at $30 a share, par value $10. All 


The gov- 





cf the additional stock was subscribed 


for by the directors, a substantial 
umount has already been paid in, and 
the balance will be, immediately. This 
will add approximately $200,000, to the 
cepital and $400,000 to the surplus ac- 
count, making the capital $755,000 and 
the surplus about $860,000. There has 
neen considerable talk of this company 
applying for admission to New York. 
a a 


E. S. Keating Dead 
EK. S. Keating, burglary department 
superintendent, Fidelity & Deposit, has 
died after a short illness. 
* ” + 
Bureau Meeting in December 
There will be no meeting of the 
Compensation Bureau until the regular 
annual one in December 
* 
Will Visit Pacific Coast 
John T. Stone, president of the Mary- 
land Casualty, is going to the Pacific 
Coast for an extended visit. 
+ a * 
Claim Position Resigned 
EK. F. Howell, Jr., superintendent of 
the claim department of the Royal In- 
dlemnity, has resigned, 
* * * 
Mann Visits South 
William B. Mann, accident and health 
department superintendent for thea 
Ocean, is on an extended trip through 
the South, which will occupy most of 
October. 
. o & 
Glass Costs Climb 
Plo te glass rates have been increased 
about 25 per cent in the last ten days. 
The discount now is 78 instead of 82. 
oa 
Acts as Special Agent 
The Contractors’ Service Corporation 
is one of the specicl agents of the New 
Amsterdam Casualty in Manhattan 
Borough. 
* om * 
Japan Sends Exhibit 
Safety exhibits from far off Japan, 
from England, and from Canada, in ad- 
dition to commercial and non-commer- 
cial -exhibits from all parts of the 
United States, are being shown in 
Cleveland this week by the National 
Safety Council. 
* *” 
Studying Safety 


The Compens:tion Bureau is” well 
represented at the N»tional Safety 
Council meeting in Cleveland this 
week. 
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Leslie W. Winslow, Vice-Pres. 
Phone—John 3291 


Suburban and State of 

















Bank Burglary 
Loss Made Known 


FIGURES GIVEN TO BANKERS 


Business Highly Unprofitable During 
Last Eighteen Months; Report 
By States Available 


For the first time the Burglary Un- 


derwriters’ Association has submitted 


figures showing bank robbery and burg- 


were 
insur- 


losses paid. These 


report of the 


lary claim 
presented in the 
ance committee of the American Bank- 
ers Association at St. Louis this week. 
Heretofore the Association ‘ias_ held 
that the bank business had never been 
separated from other The 
hankers’ insurance committee says re- 
garding the recent advance in rates: 
“The committee did not go on record 
as approving or disapproving the action 
of the insurance companies increasing 
their rates, but their figures submitted 
would indicate that they have not made 
any profit on the bank burglary and 
robbery business for the past 18 or 19 
months. They also stated what their 
annual premium was, about $500,000.’ 
The robbery losses paid in the United 
States were given as $593,725 and out- 
standing $90,885. Burgiary losses paid 
were $176,293 and outstanding $17,523. 
Total reported robbery claims, $684,- 
610. (This is 78 per cent of all losses.) 
Total reported burglary claims $193,- 
$17. 
To the report is appended a list of 
losses by states. 


business. 


GAVE SAFETY EXHIBITS 
The following insurance concerns 
have exhibits at the National Safety 
Council convention in Cleveland: Aet- 
na Life, Life Extension Institute, Pru- 
dential Insurance Company. 
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Bankers Expect No 
Let-up in Crimes 


REPORT ON BANK BURGLARIES 


Members of American Association Fare 
Much Better on Losses Than 
Do Others 


In his annual report of the Protec- 
iive Department, Manager L. W. Gam- 
mon told the American Bankers As- 
sociation, at St. Louis, of the marked 
increase in the number of crimes 
against members, particularly in the 
burglarizing of vaults, safe deposit 
boxes and the daylight hold ups. All 
(lasses of crime have materially in- 
creased and he does not look for any 
Jet up in crime for some time to come. 

From September 1, 1918, to and in- 
cluding August 31, 1919, the operations 
against criminals were reported as fol- 
lows: 

Total cases not disposed of, arrested 

prior to September 1, 1918...... 150 
Total arrests since Sept. 1, 1918...478 





628 
UN ss dwedwesaswiaonon 273 
Released, escaped, died and 
REE pe eee er eee 132 405 
Ps ) | 223 


Crimes Attempted 
Since September 1, 1918, up to and 
including August 31, 1919, there have 
been burglaries and attempted burg- 
t.ries on members and non-members 
as follows: 


Do ee 4 
re 3 
oo ae ree 1 
oo ee 1 
OE en re 3 
a iia is 5, Ma tS merchant ab 1 
DEY nce hdiwesueeceanees 46 
en ee 16 
ES er rere 5 
a rr ee 7 
ore 1 
BIPUIBIRBD: (ois ccccccesicces 1 
BM Ska ves eeuereneeee' ees 1 
OT TT Cre 4 
PENG. bcweivevadaeseee 3 
Ear errr 8 
CED: kt ote kaw enewee 1 
SR, Seer er 3 
og Be er 8 
MED sob. law eas neewsenneie i 
I ig Gare cecnweae ewes 5 
ee sr eT 1 
POMMGYVIVGRIA 2 oecccccncses 1 
ROGER DMRGER o6.0. 0 deescess 1 
Rae ree ee 3 
Rr eo 1 
WEEAIBRION oo 6c isccececeee 4 
WHORE VIFEIMED co ccccscvces 2 
WHISOOMOIE ovcccne dss cance 4 
The loss suffered by members in 


connection with burglaries was $98. 
£92.29, and by non-members $114,496.39. 
There have been 54 hold ups on mem- 
bers, with a loss of $424,802.72, also 190 
sneak thefts with a loss of $28,175.75. 
During the same period there have 
teen 51 hold uns on non-members with 
a loss of $271,733.54. 


“Pane Tare 
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proach women while they are in any 
way occupied with their work or really 
busy with a customer. Many times this 
has not been the case and I have al- 
ways taken advantage of such occa- 
sions and have found that when a 
woman is really given a fair and logi- 
cal reason why she should interest her- 
self not only in insurance but the very 
particular kind I sell, making special 
emphasis on all it offers and why 
women especially should consider its 
advantages, they will with few excep- 
tions readily respond. I find it is just 
as easy to talk about insurance to mst 
women as it is about ‘hats’ to put on 
their heads. As a rule, women do not 
think of insurance simply because they 
have not been seriously approached on 
the subject, so why not try to reach 
them how and when you can? I do, 
and find pleasure, interest, and success 
in a work and field that is compara- 
tively new to me, but certainly encour- 
aging <s well as profitable.” 
ee © 


Appropriate terms to use 


Choosing in selling accident and 
Good Selling health insurance; terms 
Language that will make the most 


favorable impression 
upon the prospect, are given in “The 
General's Review,” which says: 

“To use the accident and health in- 
surance profession, ‘accident insurance’ 
and ‘health insurance’ are perfectly 
natural terms referring to well under- 
stood coverage and to certain normally 
uniform schedules and conditions of in- 
demnity payments. Familiarity with 
‘hese terms lulls us into the erroneous 
belief that all men are as familiar with 
their meaning as we are, and when urg- 
ing upon a prospective purchaser this 
class of coverage, we talk about an ‘ac- 
cident policy’ or a ‘disability policy’ as 
though his knowledge were as intimate 
28 our own. Do the terms ‘accident in- 
furance’ or ‘health insurance’ adequate- 
ly carry home to the layman the scope 
of the insurance he is urged to buy, or 
idequately suggest to him the necessity 
for or value of this class of coverage? 


What constitutes the part 


Part of of life worth insuring and 
Life Worth the differenc® between in- 
Insuring demnity and loss is ex- 


; plained by the National 
Casualty in this way: 

“Loss is the basis of all insurance. 
If there was no loss, insurance would 
be a superfiuity. If property stopped 
burning, fire insurance would die. If 
people stopped dying, life insurance 
would stop living. If people ceased 
getting sick or hurt, our doors would 
close. If there was no loss of any 
hind, there would be no insurance of 
any kind. There is no insurance egainst 
fire, nor against death, nor accident, 
nor sickness, but just against loss. 

“More than a hundred years ago the 
supreme court of Pennsylvania laid 
vown the broad proposition that ‘there 
can be no indemnity without loss.’ All 
indemnity is bo sed upon loss. Of all 
‘he different kinds of insurance there 
are really only two great classes, lifa 
and property. Accident insurance and 
sickness insurance are only branches of 
life insurance since they cause loss of 
some of life. If either causes loss of 
a week or a month, then a week or a 
month of life iz lost, and that’s what 
the policy provides for. It provides 
nothing for sickness, nothing for acci- 
dent unless there is actual loss of time, 
that is, a loss of some portion of life. 
Life is vitality; animate existence; a 
condition in which the organs perform 
their functions. Life is the period of 
‘ime between birth and devth, the 
cradle and the grave. This last is the 
sense in which we generally use the 
term ‘life.’ 

“The normal life may be divided into 
three fairlv distinct periods. The first 
through childhood and youth possess- 
ing little or no money value. The 3¢c- 
ond, the productive period, generally 
from thirty to sixty yeors, and the 
third, old age and senility Any in- 
surenee on the first would be anticipa- 
tion, and on the last, speculation. In 
the middle class, when iife has a money 
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AUTOMOBILE INSURANCE covikkce 


20% Reduction of Conference Rates 
Commission 17/,%—Prompt Settlement of Claims 


MOTOR CAR MUTUAL CASUALTY COMPANY 
MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 


10% additional reduction on Liability and Property Damage 
rates on commercial trucks driven by owner exclusively. 


BROKERS AND AGENTS’ ACCOUNTS SOLICITED 


Telephone John 5880 


New York 








value, insurance is based on a reality. 
‘{ any portion of this period is cut off 
there is loss of life, total or partial, a 
niece of life is cut out ond sone for- 
ever. It can never be restored. This 
is the period of life worth insuring and 
generally the only period. In event of 
a total loss of a part of life from acci 
cent, there is total! disability and full 
ymdemnity under the policy. If an acci 
dent, however severe, does not dis- 
able, though it may inconvenience, 
there is no loss and hence no indem- 
nity. 

“Distinguish sherply between injury 
and loss, and between sickness and 
loss. Not always does loss cling to the 
‘and of either of these. If you do not 
see loss clearly clinging, do not pay 
co not recommend. Have in mind that 
it is not sickness nor accident nor in 
convenience; nor pain, nor suffering 
for which indemnity is due, but loss 
zlone.” 


Strike Insurance for Contractors 

The strike of the building tr:des in 
Chicago, which has caused a complete 
tieup of all construction work for more 
than two months, has resulted in the 
writing of large amounts of strike in 
surance for contractors who have 


buildings on their hands, work on 
which has been tied up by the strike. 
They are of course responsible for the 
buildings during, the period of construc- 
tion and in case of the developmen‘ 
of any violence in connection with the 
strike, it would be more likely to be 
directed against those buildings taan 
any others. It is predicted that unless a 
settlement is effected which puts mat 
ters on a more permanent basis than 
heretofore, strike insurance as well as 
fire insurance on such buildings may be 
made a requirement in the contracts 


Advertise Riot 


John C. Paige & Co., of Boston, have 
inserted an advertisement in the pa 
pers calling <:ttention to the fact that 
‘by the payment of an additional pre 
mivum their clients can he protected 
against riot Twenty-eight automobile 
underwriters of Boston in an advertise 
ment call automobile owners’ attention 
to the fact that their policies do not 
cover damage “which moy be caused 
directly or indirectly by invasion, riot, 
civil war or commotion or military or 
usurped power.” Enormous amounts 
of strike and riot policies were written 
during the Boston excitement. 


Insurance 
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Service That Satisfies 


EKRVICE, the key-note of the modern commercial world, has always 
been the dominant principle in Union Central policy and practice. 


U. C. L. SERVICE begins with the writing of the application, in 
recommending the particular form of insurance best fitted to the indi- 
vidual’s needs. 

U. C. L. SERVICE includes the rejected risks; the Medical Director 
in a personal letter advising the proper course to effect a possible cure 
of any existing impairments, 


U. C. L. SERVICE to its Policyholders offers an annual Free Health 
Test, the Company maintaining for this purpose a perfectly equipped 
laboratory with a corps of expert analysts. Furthermore, every possi- 
ble courtesy and accommodation is cheerfully granted without discrim- 
ination. 

U. C. L. SERVICE is not terminated by the death of the insured, but 
is extended to their Beneficiaries; policy proceeds administered, or in- 
valuable advice tendered for their protection and wise investment. 

A staff of trained agents, officials, and employees, experts in their 
work, stand ready to serve at your command. 


For further information address Allan Waters, Second Vice-President. 


THE UNION CENTRAL LIFE INSURANCE 
COMPANY 


Jesse R. Clark, President. Cincinnati, Ohio 
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